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In  the  Press 


Oh,  the  whims  of  the  media !  Last 
Saturday  the  Daily  Mail  headlined 
a  British  Pharmaceutical  Conference 
report  "Why  should  we  throw  away 
chemists  like  this?"  But  next  day,  the 
Sunday  People's  "Opinions"  page  was 
issuing  "A  warning  to  every  chemist : 
stop  helping  the  drug  stealers;  protect 
your  shops  properly".  Hero  and  villain 
in  one  weekend — who  could  ask  more 
of  publicity? 

The  latter  article  told  chemists  and 
doctors  that  they  have  a  moral  duty 
and  social  responsibility  to  stop  putting 
temptation  in  the  way  of  addicts  "and 
the  sooner  they  acknowledge  this  the 
better".  It  added :  "It's  all  very  well 
for  some  of  them  to  moan  about  the 
cost  of  installing  alarms.  Indeed,  they 
are  expensive — up  to  £3,000  each.  But 
if  that's  the  price,  it  must  be  paid." 

Behind  most  such  articles  is  a 
"public  relations"  stimulus  (only  rarely 
does  a  reporter  come  across  the 
problem  unaided),  so  who  is  likely  to 
want  to  advertise  that  many 
independent  pharmacies  are 
unprotected  by  alarms?  Alarm 
manufacturers  hoping  to  push  their 
business?  The  police — quoted  as  being 
"worried"?  In  fact,  the  article  was  so 
short  on  the  other  side  of  the  picture 
that  one  can  only  despair  at  the  lay 
media's  ability  to  comprehend  and 
present  to  the  public  anything 
concerning  a  professional  matter. 

Yet  the  fallacy  of  that  view  is 
exemplified  in  the  Mail  article,  by 
medical  correspondent  Neville 
Hodgkinson.  It  is  perhaps  no 
coincidence  that  Mr  Hodgkinson  was 
a  speaker  at  the  recent  Society  seminar 
on  public  relations  (C&D  July  12) 
and  he  has  clearly  made  a  successful 
attempt  to  understand  some  of  the 
profession's  problems. 

His  article  was  based  on  Professor 
D'Arcy's  address  to  Conference  in 


which  he  (to  use  Mr  Hodgkinson's 
words)  called  for  a  "clean-up  that 
would  restore  the  chemist  to  a  truly 
professional  role  in  the  health  arena". 
The  writer  drew  upon  several  other 
Conference  papers  to  make  his  point 
— and  was  even  astute  enough  to  record 
that  some  delegates  disagreed  with 
Professor  D'Arcy's  criticisms. 

We  take  nothing  away  from  Mr 
Hodgkinson  by  pointing  out  that  behind 
his  involvement  with  Conference  was 
the  Society's  PR  man,  Philip  Paul. 
At  the  closing  session  there  was  some 
criticism  of  the  amount  of  publicity 
that  Conference  gets  these  days 
compared  with  a  few  years  ago.  But 
PR  does  not  (or  should  not)  create 
news — it  merely  ensures  that  potential 
news  is  drawn  to  the  attention  of  the 
media.  And,  frankly,  as  the  frontiers 
of  pharmaceutical  sciences  are  pushed 
even  beyond  the  reach  of  many 
practising  pharmacists,  the  problem 
of  finding  a  starting  point  for  a  lay 
report  becomes  almost  impossible. 
Indeed,  the  only  way  to  get  the 
publicity  "value  for  money"  demanded 
by  the  critic  (p477)  it  may  be  necessary 
to  put  on  a  "show"  session  designed 
specifically  to  create  public  interest 
and  awareness  through  the  media. 

A  topic  for  such  a  session  might 
well  be  aimed  at  providing  the 
"education  and  publicity"  Dr  David 
Train  called  for  over  the  question  of 
acceptable  risk  in  respect  of  drugs  and 
environmental  factors.  In  his 
Conference  lecture,  he  was  highly 
critical  of  "scaremongering"  in  the 
media  and  suggested  that  the  public 
might  be  persuaded  to  accept  a  risk 
from  medicaments  of  1  in  100,000 — 
if  not,  "we  are  near  to  the  possibility 
that  bodily  harm  is  a  factor  worse  than 
death". 

The  idea  certainly  has  headline 
possibilities.  But  then,  even  Mr 
Hodgkinson's  thoughtful  article  had 
been  topped  out  with  "Imagine  a  doctor 
selling  hot-water  bottles!"  It's  a 
difficult  game  to  win.  ■ 
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THIS  WEEK'S  NEWS 


NHS  turnover  share 
continues  to  decline 


The  proportion  of  chemist's'  turnover 
attributable  to  NHS  receipts  is 
continuing  to  fall — for  both  multiples 
and  independents. 

The  latest  Nielsen  bulletin  on 
chemists  and  drug  stores  for  May-June 
offers  an  opportunity  to  examine  the 
trend  over  almost  a  two-year  period 
since  the  index  base  was  changed  in 
1978.  This  reveals  the  following  NHS- 
share  percentages  for  retail  pharmacies: 


of  prescriptions  dispensed  per  shop 
in  April  by  multiples  and  Co-ops 
was  2,184  (2,263)  and  by  independents 
2,707  (2,734);  for  May  the  figures  were 
2,266  (2,385)  and  2,740  (2,843) 
respectively. 

Drug  stores  accounted  for  19.7  per 
cent  (20.2  per  cent)  of  the  combined 
outlets'  cash  sales  of  £110,477,000 
(£92,564,000).  Average  weekly  cash 
sales  for  multiples  and  Co-operatives 


Period 

Sept-Oct 
Nov-Dec 
Jan-Feb 
Mar- Apr 
May-Jun 


Multiples/Co-ops 

1978-9  1979-80 


50.6 
44.5 
52.7 
52.8 
52.7 


49.3 
43.2 
48.4 
51.3 
51.1 


Independents 

1978-9 

1979-80 

63.6 

62.7 

59.2 

59.5 

67.4 

63.9 

67.0 

65.4 

65.6 

64.9 

In  the  May-June  1980  period 
(1979  figuures  in  parentheses)  retail 
pharmacy  turnover  amounted  to 
£240,055,000  (£204,019,000)  of  which 
13.7  per  cent  (13.9  per  cent)  went  to 
multiples  and  Co-ops  and  86.3  per  cent 
to  independents.  The  average  number 


were  £1,426  in  May-June  (up  20  per 
cent  on  1979);  for  independent 
pharmacies  the  figure  was  £1,013  (also 
up  20  per  cent),  but  drug  stores  were 
up  only  16  per  cent  at  £1,698.  A.  C. 
Nielsen  Co  Ltd,  Headington,  Oxford 
OX3  9RX.  ■ 


South  Midlands  assistant  winner  picked 


The  winner  of  the  South  Midlands 
regional  final  of  the  C&D  Chemist 
Assistant  of  the  Year  Competition  is 
Miss  Lisa  Jane  Pritchard  of  Leslie 
Bonham  (Chemist)  Ltd,  88  King 
William  Street,  Coventry.  Runner-up 
was  Mrs  Rosemarie  Lewis  (Maggs 
Chemist,  9  Humber  Road,  Stoke, 


Coventry)  and  third  place  went  to  Mrs 
Nancy  Brunt,  (M.  J.  &  V.  O.  Duncan, 
318  Walsgrave  Road,  Coventry).  Miss 
Evelyn  McClinens  (R.  A.  Hopkins 
Ltd,  60  Denbigh  Street,  Luton,  Beds) 
won  the  prize  in  the  "19  or  under" 
category.  The  competition  is  sponsored 
by  C&D  and  NPA  Products.  ■ 


Fears  of  another 
VAT  increase 

Fears  that  VAT  might  be  further 
increased  in  next  year's  Budget  were 
touched  off  by  a  weekend  statement  by 
Mr  John  Knott,  the  Trade  Secretary. 

He  suggested  in  a  television 
interview  that  if  the  Government  does 
not  succeed  in  getting  public  sector 
costs  under  control,  there  would  be  no 
alternative  to  an  increase  in  taxation. 
And  Mr  Knott  went  on  to  make  it 
clear  that,  given  the  choice,  he  would 
opt  for  another  rise  in  indirect  taxation 
rather  than  go  back  on  the 
Government's  "incentive"  strategy  by 
restoring  some,  if  not  all,  of  the  cuts 
made  in  income  tax. 

Many  back-bench  Conservative  MPs 
quickly  made  it  known  to  the 
Government  whips  that  they  were 
opposed  to  any  further  increase  in 
VAT,  and  some  argued  against  any 
increase  in  taxation  at  all.  Ministers, 
they  insisted,  should  intensify  their 
efforts  to  cut  back  public  expenditure. 

The  extent  of  the  alarm  amongst 
government  supporters  was  reflected  by 
the  speed  with  which  Whitehall  allowed 
it  to  be  known  that  Mr  Knott  had 
spoken  without  consulting  the  Prime 
Minister,  our  Parliamentary 
correspondent  writes. 

Mr  Knott's  prime  motive, 
apparently,  was  to  underline  the 
determination  of  the  "hard  line" 
members  of  the  cabinet  to  stop  the 
public  sector  consuming  so  large  a 
share  of  national  resources  to  the 
detriment  of  the  wealth-creating  private 
sector. 

Anxiety  in  the  constituencies  about 
the  difficulties  facing  small  businesses — 
particularly  through  the  burden  arising 
from  VAT  and  high  interest  rates — are 
reflected  in  many  of  motions  included 
in  the  agenda  for  next  month's 
Conservative  Party  conference. 

While  declaring  support  for  the 
Government's  economic  policy,  a 
motion  from  Hazel  Grove  urges  that 
relief  is  required  "immediately"  for 
small  businesses — it  also  calls  for  a  cut 
in  the  employer's  National  Insurance 
contribution. 

A  motion  from  Battersea  South 
urges  the  conference  to  accept  that  "the 
burden  of  VAT  on  businesses, 
especially  small  businesses,  is  such  that 
VAT  should  not  be  chargable  on  any 
transaction  taking  place  between 
registered  traders",  largely  due  to  the 
time  involved,  not  only  in  filing  VAT 
returns  but  in  returning  other 
government-demanded  statistics.  ■ 
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C&D  Award 
goes  to 
general 
practice 

Mr  Leslie  Robertson,  a  general  practice 
pharmacist  from  Luton,  Bedfordshire, 
has  won  this  year's  C&D  Medal  for 
Research  and  the  £50  cheque  that  goes 
with  it. 

Mr  Robertson  conducted  a  survey, 
the  results  of  which  were  presented 
to  the  practice  research  session  (C&D 
last  week  p454),  in  which  he  found 
that  almost  one-third  of  prescriptions 
passing  through  his  pharmacy  had 
directions  either  absent  or 
inadequate. 

During  the  session  Mr  Robertson 
revealed  that  the  general  practitioner 
found  to  have  issued  the  largest 
number  of  prescriptions  with 
inadequate  directions,  has  completely 
changed  his  prescribing  methods  after 
seeing  the  results  of  the  survey. 
Inadequate  directions  had  been  found 
on  74.2  per  cent  of  his  "exempt" 
prescriptions.  However,  since  the 
doctor  was  shown  the  findings,  Mr 
Robertson  has  not  seen  a  single 
prescription  from  him  without 
directions. 


Research  challenge 


Mr  Robertson  also  told  his  general 
practice  colleagues  that  if  they  knew 
doctors  who  issued  inadequate 
precriptions  the  answer  could  be  to 
examine  those  received  in  a  month. 
The  pharmacist  should  make  a  graph, 
for  instance,  or  other  evidence  with 
which  he  could  approach  the  doctor. 
It  was  necessary  to  have  this  evidence, 
otherwise  the  doctor  would  ignore  the 
criticism. 

In  presenting  the  C&D  Award  to 
Mr  Robertson,  the  president  of  the 
Pharmaceutical  Society,  Mr  David 
Sharpe,  said  it  had  been  a  useful  piece 
of  research  and  he  was  particularly 
pleased  to  see  someone  from  general 
practice  winning  in  competition  with 
academic  pharmacists.  In  reply,  Mr 
Robertson  said  it  was  a  great  honour 
for  both  himself  and  general  practice 
pharmacists,  and  he  hoped  it  would 
encourage  others  to  carry  out  research 
and  to  look  closely  at  the  information 
passing  through  their  hands  every  day. 

As  usual,  delegates  were  given  an 
opportunity  to  express  opinions  about 
Conference  organisation.  Dr  Cymbalist, 
London,  hoped  that  science  award 
lecturers  would  avoid  the  use  of 
jargon  in  presenting  their  papers  to 
a  non-specialist  audience.  He  suggested 
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Conference  was  not  getting  the 
coverage  in  the  non-professional  media 
that  it  was  accorded  some  years  ago — 
he  doubted  whether  the  event  was  now 
"cost  effective".  However,  Mr  Gibson, 
Birmingham,  said  that  as  pharmacists 
were  scientists,  material  should  be 
presented  in  a  scientific  way. 

Miss  Lilian  Anderson,  Blackpool, 
hoped  for  some  time  for  delegates  to 
talk  informally,  and  suggested 
"hour-and-a-half  tea  morning". 

Mr  T.  Turner  suggested  that  history 
sessions  should  be  related  to  pharmacy, 
rather  than  to  the  locality  in  which 
Conference  was  held.  There  should 
be  an  opportunity  for  short 
communications. 

A  Nigerian  delegate  suggested  that 
an  opportunity  should  be  provided  for 
former  British  colonists  to  talk  about 
pharmacy  development  in  their  own 
countries.  The  president  of  the  British 
Pharmaceutical  Students  Association, 
Mr  James  Allan,  sought  financial 
support  from  the  Society  and 
universities  to  help  more  students  to 
attend. 

Finally  Conference  was  invited  to 


A  delighted  Mr  Leslie  Robertson  shows 
his  C&D  Research  Medal  after  receiving 
it  from  the  president,  Mr  David  Sharpe 

Brighton  in  1981,  September  14-17 
(Monday  to  Thursday),  and  the 
president  announced  that  the  1982 
meeting  will  be  held  in  Edinburgh.  ■ 

Notional  pricing: 
NPA  names  names 

The  National  Pharmaceutical 
Association  action  group  on  notional 
pricing  has  decided  to  prepare  and 
disseminate  a  list  of  UK  wholesalers 
showing  which  are  applying  notional 
prices  and  which  are  maintaining  list 
prices. 

NPA's  chairman,  Mr  David 
Coleman,  will  also  be  writing  to  the 
president  of  the  Pharmaceutical 
Society  and  to  the  Pharmaceutical 
Services  Negotiating  Committee  to 
suggest  an  early  meeting  between  the 
three  bodies  at  which  notional  pricing 
would  be  the  principle  subject  for 
discussion.  ■ 


Sunday  trading  issue 
is  6  a  nightmare' 


Mr  Richard  Weir,  director  of  the 
Retail  Consortium,  has  called  the  issue 
of  Sunday  trading  a  "trade  associations 
nightmare — because  no  one  can  agree 
what  to  do  with  it". 

Speaking  at  a  conference  in 
Brighton  he  said  that  failure  to  enforce 
the  law  is  not  only  unfair  to  retailers 
who  comply  with  it,  "it  is  likely  to 
lead  to  enforcement  agencies  and  indeed 
the  law  itself  falling  into  disrepute". 

He  pointed  out  both  arguments. 
There  were  those  who  argued  that 
lifestyles  have  changed  and  that  people 
should  not  be  prevented  from  working 
on  a  Sunday  if  they  want  to,  believing, 
moreover,  that  additional  sales  on  a 
Sunday  would  be  welcomed  by  many, 
especially  in  the  current  depressed 
environment.  Mr  Weir  also  mentioned 
the  clear  demand  for  "some  form  of 
Sunday  trading  from  consumers". 

Those  opposed  to  Sunday  trading, 
he  continued,  believe  that  the  public  do 
not  really  want  it.  He  dited  the  National 
Consumer  Council's  report  which 
indicated  that  consumers  would  like 
banks,  post  offices  and  hairdressers  to 
be  free  to  open  on  Sunday,  but  they 
would  be  reluctant  to  pay  the  inevitably 
higher  costs  of  such  a  service. 

He  concluded:  "What  then  is  the 
solution  to  this  many  sided  problem? 
I  suspect  that  the  issue  will  not  be 
resolved  unless  the  consumer  makes 
it  quite  clear  that  she  wants  to  shop 
on  a  Sunday.  Nevertheless  I  am  not 
convinced  that  public  opinion  in  favour 
of  Sunday  trading  has  built  up 
sufficiently  to  justify  a  change  in  the 
law".  ■ 

Perfume  'plot': 
two  acquitted 

Two  men  were  acquitted  this  week  of 
a  plot  to  flood  the  market  with  fake 
peffume  said  to  be  worth  £2  million 
(C&D  September  13,  p416). 

Jeffrey  Dent,  and  Ernest  Collins, 
of  Ilford,  Essex,  were  found  not 
guilty  at  St  Albans  Crown  Court  of 
conspiring  to  defraud  a  major  perfume 
company.  They  had  denied  the  charges 
concerning  replicas  of  Joy. 

Judge  Michael  Hickman,  after 
hearing  legal  arguments,  ruled  that 
there  was  no  evidence  against  them. 

The  trial  of  four  other  men  who 
deny  conspiracy  continues.  A  potential 
200,000  bottles  of  Joy  were  involved, 
valued  at  more  than  £3  million  for 
the  "real  thing."  The  fake  at  the  lesser 
prices  proposed  by  the  defendants 
would  have  netted  them  something  like 
£2m,  less  what  everybody  else  in  the 


chain  would  have  taken. 

One  of  the  four  defendants,  Ian 
Dolan,  of  Waltham  Abbey,  is  also 
accused  of  making  Miss  Dior  replicas.  ■ 

New  retail  move 
within  ASTMS 

A  new  "Retail  Pharmacy  Guild"  was 
formed  earlier  this  month  as  part  of 
the  Association  of  Scientific, 
Technical  and  Managerial  Staff 
(ASTMS). 

The  first — London — -branch  will 
be  meeting  on  Monday,  October  6,  at 
7.30  for  8  pm,  the  venue  being  the 
main  board  room,  National  Hospital 
for  Nervous  Diseases,  Queen's  Square, 
London  WC1.  All  retail  pharmacists — 
contractors  and  employees — are 
invited  to  attend. 

Chairman  of  the  new  organisation 
is  Mr  1.  Deitsch  and  the  secretary  is 
Mr  G.  French.  ■ 

DITB  initiative 

Growing  use  of  new  technology  in 
many  fields  of  distributive  trading, 
and  the  consequent  need  for  new 
training  techniques,  has  prompted  the 
DITB  to  set  up  a  special  committee  to 
come  up  with  new  initiatives. 

The  Board,  recently  reconstituted 
for  a  further  three  year  period,  has 
been  reviewing  its  subcommittee 
structure  and  "new  technology" 
training  is  seen  as  a  top  priority  area. 

The  Chairman  of  the  new 
committee  will  be  Mr  John  Flood, 
assistant  general  secretary  of  the  Union 
of  Shop,  Distributive  and  Allied 
Workers.  The  committee  will  comprise 
eight  Board  members,  supplemented 
by  invited  experts  from  outside  as 
necessary.  ■ 

No  defect  in 
dental  anaesthetic 

The  Department  of  Health  has  not 
obtained  any  evidence  that  the  collapse 
of  two  men,  after  being  given  Brietal 
Sodium,  was  due  to  a  defect  of  the 
manufactured  product. 

The  men  were  admitted  to  hospital 
last  week  after  being  given  the 
anaesthetic  before  dental  treatment. 
A  spokesman  for  the  DHSS  said  no 
evidence  of  a  defect  in  the  product 
had  emerged  and  that  the  bottle  used 
was  being  tested  as  were  other  bottles 
from  the  same  batch.  It  was  not  from 


a  batch  which  was  withdrawn  earlier 
this  year.  The  DHSS  thinks  the 
incident  was  due  to  a  "therapeutic 
accident".  ■ 

PSNC  to  move 

The  Pharmaceutical  Services 
Negotiating  Committee's  postponed 
move  to  59  Buckingham  Street, 
Aylesbury,  Bucks  HP20  2PJ  (C&D 
August  16,  p221)  is  now  due  to  take 
place  on  Monday  and  Tuesday  next 
week,  The  new  telephone  number 
will  be  0296  32823.  ■ 

Small  group  wins 
training  award 

The  Distributive  Industries  Training 
Board's  gold  award  has  been  presented 
to  John  Buchanan  (Bingley)  Ltd  in 
recognition  of  their  training  scheme. 

The  company  has  eight  outlets  in 
west  Yorkshire  and  following  a  period 
of  expansion,  Mr  Buchanan  realised 
a  standardised,  comprehensive  'training 
scheme  was  needed  for  bo  th  existing 
and  new  staff.  The  first  move  was  to 
send  Peter  Gallagher,  a  director,  on 
a  one  week  course  to  Huddersfield 
Polytechnic,  where  he  gained  a 
"training  in  training  skills"  certificate. 

Now  installed  as  senior  training 
officer  for  the  company,  Mr  Gallagher 
began  preparing  job  definitions, 
training  schedules  and  a  training 
policy  for  the  company.  With 
expansion  in  mind,  some  pre-registration 
students  were  employed  and  'Manpower 
Services  Commission  "youth 
opportunity"  school  leavers. 

Mr  Buchanan  says:  "The  benefit 
of  developing  the  staff's  potential  has 
been  an  increase  in  efficiency,  better 
customer  relationships  and  lower  staff 
turnover.  Also,  by  satisfying  the  DTTB's 
requirements  we  have  qualified  for 
exemption  from  the  training  levy  and 
have  qualified  for  some  substantial 
grants  for  organising  the  training 
programme".  ■ 

Mr  J.  Buchanan  (left)  and  Mr  P.  Gallagher 
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WHEN  IT  GOMES  TO 

SALES,  ONE  BRAND 
IS  HOTTER  THAN 

THE  REST. 


For  the  relief  of  aches  and 
pains  many  people  turn  to  Deep  Heat.  So  many,  in  fact,  that  its  now  the 
brand  leader. 

They've  found  that  it  eases  away  the  pain  associated  with  rheumatism, 
sciatica,  fibrositis  or  lumbago,  while  others  find  it  ideal  in  preventing  pulled 
muscles  and  stiffness  when  warming-up  for  sport. 

But  don't  take  our  word  for  it.  Deep  Heat  users  include 
physiotherapists,  top  professional  soccer  clubs,  the  English 
Rugby  Union  XV  and  the  1980  British  Olympic  team. 

And  it's  recommendations  like  these  that  will  appear 
in  a  massive  new  advertising  campaign  this  Autumn. 
Also  appearing  is  our  "Warming-up  for  Sport"  wall- 
chart  that  tells  you  all  about  the  part  Deep  Heat  can  play. 

Why  not  send  off  for  a  copy  to  the  address  below? 
I  You  and  your  customers  have  nothing  to  lose  but  a 
few  aches  and  pains. 


Menthi 


Mentholatum 


BWW  l  MBmnuiaium 
w!  m  m 


FOR 

RHEUMATIC  PAIN  ; 

FIBROSITIS 

LUM8AC0 

SCIATICA 

ALL  MUSCULAR 

A  CMS,  PAWS 

AND  STRAINS 


THE  MENTHOLATUM  CO. LTD, DEPT  CD,  LONGFI ELD  ROADJWYFORD,  BERKS. 
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Toxic  shock  syndrome  link 
halts  Rely  tampon  sales 


Proctor  &  Gamble  have  suspended 
sales  of  their  Rely  tampons  in  the  USA 
and  asked  retailers  to  remove  the 
tampons  from  their  shelves. 

The  tampons  are  only  sold  in  the 
USA  and  the  company  says  'it  is 
suspending  sales  to  remove  them  from 
the  controversy  about  a  disease 
called  toxic  shock  syndrome  (TSS). 
Before  September,  data  gathered  by  the 
US  Government's  Centre  for  Disease 
Control  and  by  state  health 
departments  did  not  show  any  unusual 
association  of  TSS  with  any  tampon 
brand,  the  company  says.  However  the 


CDC's  latest  study  suggests  that  Rely 
may  be  implicated  more  than  other 
brands. 

Proctor  &  Gamble  have  concluded 
that  suspension  of  Rely  sales  is  the 
correct  action  until  the  factors  which 
contribute  to  the  development  of  TSS 
are  more  thoroughly  understood. 
However  they  say  that  withdrawal  of 
Rely  will  not  stop  TSS  recurring — 
the  disease  had  been  identified  in 
Canada  where  Rely  has  never  been 
marketed  and  in  several  areas  of  the 
USA  before  it  was  introduced. 

When  the  company  was  advised  of 


Why  is 

NYLAX 

such  a  successful 
OTC  laxative? 


There  are  5  simple 
reasons: 


•  Contains  Vitamin 

•  Gently  efficient  action 

•  Meticulous  quality  control 

•  Excellent  value  for  money 

•  Consistent  mass-market  advertising 


NYLAX  SELLS  WITHOUT  EFFORT  - 

when  you  display  -  naturally 
it  sells  faster. 

Direct  from 

BRITISH  CHEMOTHEUTIC  PRODUCTS  LTD. 
Kemtheutic  House,  Grant  Street, 
Bradford,  BD3  9HF.  £3.37  per  dozen. 
Telephone  Bradford  (0274)  22005, 
or  ORDER  IN  SINGLES  from  your 
usual  wholesaler. 


WYLAX" 

THE  MODERN  vitamin  L/SXATIV 


does  YOUR  CONSTIPATION 

GIVE  YOU  HEADACHE? 


NYLAX 


The  gentle  but 
effective  answer  to 
constipation  is 
NYLAX 


The  modern 
vitamin 
laxative 


a  possible  link,  in  June,  it  began 
collecting  data  which  has  been 
reviewed  by  an  independent  scientific 
advisory  group.  According  to  the 
company,  Professor  T.  N.  Evans, 
chairman  of  the  group,  recently  stated 
that  TSS  appears  to  be  caused  by 
toxins  from  a  possibly  modified 
bacteria  in  the  Staphylococcus  aureus 
family.  Much  additional  research  was 
needed  to  understand  the  reasons  for 
the  association  of  the  disease  with 
tampons,  he  said. 

Advice  from  CDC 

The  most  recent  advice  from  the 
CDC  is  that  women  can  almost 
entirely  eliminate  their  risk  of  TSS 
by  not  using  tampons  and  can  reduce 
the  risk  by  using  tampons 
intermittently  during  each  menstrual 
period.  Until  the  reasons  for  the 
increased  risk  in  users  of  Rely  are 
better  understood,  they  are  advised 
to  use  another  brand. 

A  spokesman  for  Tampax  said 
"We  have  had  no  cases  of  toxic  shock 
reported  in  this  country  and  there  is 
no  causal  link  between  tampons  and 
toxic  shock,  which  is  not  confined  to 
women".  He  thought  that  a  lot  of 
needless  concern  has  been  caused  by 
the  way  the  national  Press  had 
reported  the  matter,  and  that  by 
implication  the  scale  of  the  story  had 
blown  up  out  of  significance.  ■ 

No  greater  risk 
with  Bendectin? 

The  FDA  fertility  and  maternal  health 
drugs  advisory  committee  has 
concluded  that  studies  to  date  do  not 
show  an  association  between  Bendectin 
and  an  increased  risk  of  human  birth 
defects. 

Richardson-Merrell  say  they  are 
pleased  with  this  finding  which  was 
reported  after  the  committee  had  a 
two-day  review  meeting  of  the  data  on 
the  safety  of  Bendectin.  The  committee 
also  advised  that  the  drug  should  only 
be  used  for  significant  nausea  and 
vomiting  which  was  unresponsive  to 
conservative  measures,  and  that  the 
label  should  state  this  However 
Richardson-Merrell  say  that  the 
additional  language  requested  labelling 
consistent  with  the  present  labelling 
which  states  Bendectin  should  be 
used  only  when  clearly  needed. 

Bendectin  is  marketed  as  Debendox 
in  the  UK.  However,  the  products 
are  not  identical  as  in  1976  dicyclomine 
was  removed  from  Bendectin.  The 
committee  said  that  epidemiological 
studies  on  Bendectin  should  be 
continued  and  they  also  recommended 
that  the  FDA  consider  an  appropriate 
patient  package  insert  for  the 
product.  ■ 
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TOPICAL  REFLECTIONS 

By  Xrayser 


FDA  continue  with 
cyclamate  ban 

The  Food  and  Drug  Administration 
has  denied  a  petition  by  Abbott 
Laboratories  in  the  USA,  to  re-market 
the  artificial  sweetener  cyclamate. 

Cyclamate  was  banned  in  1970 
after  a  study  implicated  it  as  a  possible 
carcinogen.  After  reviewing  all  the 
data  submitted  by  Abbott,  the  FDA 
concluded  that  cyclamate  had  not  been 
shown  'to  be  safe  and  that  the  studies 
failed  to  prove  that  cyclamaite  does 
not  cause  cancer  or  inheritable  genetic 
damage. 

Abbott's  petition  was  submitted  in 
November  1973  and  first  denied  in 
October  1976.  Abbott  objected  to  that 
decision  and  asked  for  a  formal 
hearing  which  began  in  April  1977.  ■ 


PEOPLE 


Mr  Alan  Russell  (right)  Federal  president 
of  the  Pharmacy  Guild  of  Australia 


Mr  Alan  Russell,  Federal  president 
of  the  Pharmacy  Guild  of  Australia, 
received  his  certificate  of  honorary 
membership  of  the  Pharmaceutical 
Society  of  Great  Britain  at  the  closing 
session  of  the  BP  Conference  in 
Newcastle  last  week.  Making  the 
presentation,  Mr  Sharpe  said  Mr 
Russell  had  created  something  of  a 
record  in  that  he  qualified  at  the  age 
of  1 9,  was  elected  to  the  Council  of 
the  Pharmaceutical  Society  of  South 
Australia  at  21  and  became  its 
president  at  23.  In  reply  Mr  Russell 
referred  to  his  affinity  to  Great 
Britain,  pointing  out  that  not  less  than 
20  per  cent  of  Australian  pharmacists 
have  at  some  time  worked  in  Great 
Britain.  ■ 

Miss  M.  J.  Watson  has  been  adopted 
as  president  of  the  Pharmaceutical 
Society  of  Northern  Ireland  for  1980- 
1981.  Other  officers  include  Mr 
R.  J.  G.  McDonald,  vice-president, 
and  Mr  G.  E.  Mcllhagger,  honorary 
treasurer. 


Language 


As  you  have  been  told  before,  I  run  a 
small  photographic  department  in  my 
shop,  and  after  millions  of  years  in  the 
business  (it  seems  like  that  at  the  end 
of  the  week)  have  cobbled  together  a 
reasonable  grasp  of  photographic 
techniques  and  equipment  .  .  .  sufficient 
anyway  to  be  able  to  advise  customers 
about  materials  most  suited  to  their 
needs. 

But  in  each  case  we  very  early 
decide  into  which  group  the  customer 
falls:  the  expert  with  whom  we  can 
comfortably  discuss  focal  length, 
aperture,  colour  temperature  and  the 
like,  and  the  others  to  whom  such 
language  would  be  gibberish,  but  who 
want  a  camera  to  take  good  pictures. 
The  first  tell  me  what  they  want;  the 
second  rely  on  me  to  give  them 
something  needing  the  minimum  of 
fuss  or  knowledge.  It  is  only  when 
they  come  up  against  failures  due  to 
the  limitation  of  idiot-proof  cameras 
that  customers  realise  that  if  they  want 
to  get  the  more  difficult  shots,  they  will 
need  to  acquire  the  language  of  the 
art. 

In  pharmacy,  particularly  retail 
practice,  I  would  have  thought  that  it 
was  a  prerequisite  that  the  pharmacist 
had  an  assessed  competence  in  the 
language  of  the  country  in  which  he 
was  working.  Failures  in  understanding 
common  idiomatic  language  could 
produce  results  rather  more  serious  than 
a  few  over-exposed  negatives. 


Frightening  prospect 


Yet  if  I  understand  it  correctly,  under 
EEC  regulations  any  pharmacist 
from  EEC  countries  has  a  perfect  right 
to  come  here,  and  because  unlike  them 
we  have  no  restrictions  on  the  opening 
of  new  pharmacies,  may  open  or  buy 
one  anywhere  he  likes,  without  actually 
understanding  a  word  of  English.  While 
I  imagine  such  an  event  is  unlikely  due 
to  the  practical  difficulties,  I  find  the 
prospect  of  graduates  with  a  poor 
quality  of  English  being  able  to  take 
responsible  positions  frightening. 

The  agreement  that  testing  language 
comprehension  would  somehow  limit 
their  freedom  of  movement  doesn't 
seem  relevant  to  me.  They  can  travel 
wherever  they  like  but  if  they  are  going 
to  practise  the  profession  here  then 
they  have  to  be  competent,  which 
surely  means  they  must  have  a  full 


working  knowledge  of  our  language. 
Unless  we  have  some  proper  safeguard, 
I  feel  that  the  situation  could  lead  to 
serious  consequences  if  less  scrupulous 
employers  were  to  import  continental 
pharmacists  as  cheap  legal  cover  for 
pharmaceutical  operations. 


New  deals 


I  must  say  I  read  my  NHS  return 
with  some  pleasure  this  month, 
particularly  the  bit  about  the  basic 
practice  allowance,  and  although  I  am 
probably  wrong  find  that  I  am  less 
apprehensive  about  my  survival  than 
before.  Not  so  the  wholesalers, 
however,  who  continue  to  phone  me 
about  Christmas  shows  and  new  deals, 
and  last  month's  account,  due  in  five 
days! 

The  problem  of  getting  OTC  stock 
gets  worse  and  worse,  sometimes  taking 
a  week,  while  "ethicals"  are  increasingly 
out  of  stock  from  my  last  local 
independent,  and  notional  pricing  wipes 
out  my  discount  now  since  I  have  to 
shop  around  for  the  out-of-stocks. 
Can't  anyone  restore  sense  to  our 
supply  arrangements? 


Improved 


It  must  be  a  couple  of  years  ago  that 
1  groaned  into  print  about  the  world's 
worst  tablet.  Well,  something  has 
happened  since  then  because  I  was 
about  to  check  one  of  my  assistants 
for  counting  them  in  my  tablet  counter 
when  I  realised  that  they  were  not 
self-destructing  through  the  funnels, 
but  in  reality  were  now  a  neat,  light 
tablet  considerably  improved  on  the 
old.  Well  done !  ■ 
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LETTERS 


Lack  of  depth  in 
PSNC  thinking 

It  appears  that  the  PSNC,  including  the 
president  of  the  Society,  does  not 
understand  the  lack  of  appreciation  by 
certain  contractors  of  the  importance 
of  the  basic  practice  allowance  (BPA) 
as  implemented  from  July  1,  1980. 

I  would  have  thought  the  issue  was 
simple,  and  it  is  this  failure  of 
understanding  which  forces  many 
contractors  to  believe  that  the  PSNC 
lacks  what  is  needed  to  ensure  a  real 
future  for  GP  pharmacy. 

With  a  review  body,  both  sides 
independently  would  put  forward  their 
own  views,  and  many  of  us  believed 
that  such  a  body  would  produce  new 
progressive  principles  which  have 
escaped  the  PSNCs  notice.  Even  the 
Franks  panel,  on  some  issues  only, 
was  able  to  perform  this  task. 

With  a  review  panel  it  appears  we 
will  have  to  rely  entirely  on  the  PSNCs 
views — chanageable  as  they  are.  Of 
these,  only  the  issues  the  DHSS  refuses 
to  implement  can  go  forward  to  the 
review  panel. 

Support  for  BPA 

Most  contractors  have  been  ardent 
supporters  of  a  BPA.  However,  the 
money  must  be  paid  from  the  18  per 
cent  of  the  notional  salary  we  do  not 
receive  in  respect  of  the  total  time  of 
the  first  pharmacist.  The  BPA,  as 
implemented,  is  to  be  paid  entirely  at 
the  expense  of  larger  contractors.  Are 
we  supposed  to  become  ecstatic  that 
the  DHSS  is  allowing  contractors' 
hard-earned  remuneration  to  be 
distributed  in  accordance  with  PSNCs 
views? 

Larger  contractors  will  be  paid 
only  the  pre-Franks'  rate  on  all  NHS 
prescriptions  above  approximately 
3,200  items  per  month.  The  Franks' 
panel  clearly  stated  that  contractors 
at  present  were  not  receiving  any  profit 
at  all — that  is,  a  loss.  The  Franks 
profit  award  for  dispensing  is  based, 
at  PSNCs  request,  on  equal 
comparability  with  retail  trade  in 
general,  and  is  quite  inadequate. 
Contractors  do  not  receive  true  return 
of  NHS  costs  as  our  contract  demands. 

Also,  surely  the  present  advantage 
to  the  smaller  contractors  is  only 
temporary.  Any  payments  made  to  the 
larger  contractors  for  the  additional 
pharmacists'  allowance  will  be  paid 
from  the  global  sum — or  is  PSNC 


going  to  surprise  us  and  announce  that 
the  DHSS  has  agreed  to  pay  this  from 
entirely  new  money  donated  by  the 
government?  There  are  methods  of 
payment,  not  mentioned  by  the  PSNC, 
other  than  taking  from  the  small 
contractors,  who  we  all  agree  are  least 
able  to  pay.  A  case  of  robbing  Peter 
to  pay  Paul — to  rob  Paul  to  give  back 
to  Peter. 

There  are  many  more  similar 
issues  where  this  lack  of  depth  in 
thinking  is  critical.  Is  it  any  wonder 
that  from  161  contractors  written  to 
individually  in  the  City  and  East 
London  AHA  only  five  disagreed  with 
their  Local  Pharmaceutical  Committee's 
recommendation  to  withhold  payment 
from  the  PSNC. 

Small  contractors  are  not  in  favour 
of  hand-outs  or  charity  as  a  basic 
principle.  The  whole  country,  except 
GP  pharmacy,  realises  that  the  "sharing 
of  work"  is  now  an  urgent  necessity. 
Small  contractors  want  the  basic  right 
to  earn  their  own  money,  by  having 
a  fairer  share  in  the  more  equal 
distribution  of  NHS  dispensing,  with 
or  without  rational  location  of 
contracts  as  a  national  concept.  This 
is  a  question  which  is  being  avoided. 
However,  it  will  have  to  be  faced 
sooner  or  later — preferably  now.  No 
other  body  of  workers  would  allow  the 
non-viability  and  even  closure  of  its 
own  members  through  lack  of 
pharmaceutical  work  and  at  the  same 
time  allow  neighbouring  contractors 
to  dispense  excessively  large  volumes 
using  non-pharmaceutical  labour. 


No.  of  days  treatment 
US  Ensure  dose  is  stcted 

MP 

10 


2-  W 


Our  subscriber  says  that  an  FP10  like 
this  makes  him  wonder  if  one  name  is 
as  good  an  another!  The  intended  items 
were  trifluoperazine  5mg,  flurazepam 
30mg  and  procyclidine  5mg 


Another  issue  of  major  importance 
is  the  basic  right  enjoyed  by  other 
workers  to  make  rules  and  regulations, 
agreed  by  the  majority,  to  be  binding 
on  all  members.  We  sit  back  and  talk 
and  allow  a  small  minority  to  leap-frog 
— break  rotas — open  six  days  a  week 
etc.  On  the  other  hand,  where  the 
leapfrogger  is  a  dispensing  doctor  the 
PSNC  and  the  Society  take  the  correct 
and  militant  action,  demanding 
legislation. 

We  in  the  City  and  East  London 
believe  we  are  not  in  this  world  only  to 
work;  we  would  prefer  to  enjoy  our 
leisure  and  the  benefits  of  PSNC 
negotiations,  but  their  actions  and  lack 
of  democracy  won't  permit  us  to  have 
that  leisure.  The  ball  is  in  their  court. 
George  Baxter 
London  E13 


Fond  farewell 


Having  read  a  small  paragraph  in  the 
the  Journal,  Which  went  almost 
unnoticed,  I  feel  that  there  must  be 
some  large  number  of  my  colleagues 
who  would  wish  to  join  with  me  in 
paying  tribute  to  Christine  Hay  on 
leaving  the  Society's  legal  department. 

I  am  confident  that  it  is  largely  due 
to  Miss  Hay's  untiring  patience  and 
personality  that  many  of  us  have  such 
a  detailed  knowledge  of  the  Medicines 
Act  legislation.  Nothing  was  ever  too 
much  trouble  and  many  the  lengthy 
conversations  that  some  of  us  had 
with  her  in  the  early  days  of  the  new 
legislation,  the  most  helpful  factor 
being  that  we  were  able  to  discuss  these 
points  with  someone  who  was  ever 
ready  to  talk  with  us  and  not  down  to 
us. 

Her  dry  sense  of  humour  was  often 
even  more  refreshing  than  her  ever- 
ready  assistance.  I  well  remember  on 
one  occasion  when  she  telephoned  me 
back  with  a  promised  verbatim  ruling 
by  the  DHSS  on  blister  packs  and  what 
did  and  did  not  constitute  a  "container" 
and  "the  immediate  outer."  At  the 
end  of  about  four  pages  of  typical 
Whitehall  verbosity — which  succeeded 
in  expanding  a  few  words  into  about 
2,000  remarked  "Well,  you  asked  for 
it!  ". 

So  may  I  bid  my  colleagues  to  join 
with  me  in  saying,  "We  wish  you  well, 
Miss  Hay,  and  we  feel  sure  the  Bar 
will  be  a  brighter  place  for  your 
coming,  but  we  fear  that  Lambeth 
may  be  the  duller  for  your  departure". 
Edwin  C.  Evens 
Fordcombe,  Kent  ■ 
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COUNCIL  REPORT 


Pharmaceutical  Society  of  Northern  Ireland 


'Junior'  grants 
for  hospital 
pharmacy 

Wellcome  Foundation,  in  their 
centenary  year,  are  proposing  to 
establish  a  fund  to  provide  grants  for 
junior  hospital  pharmacists  to  pursue 
their  studies  and  become  more 
knowledgeable  in  hospital  pharmacy 
techniques. 

The  Pharmaceuticel  Society  of 
Northern  Ireland's  Council,  at  its 
meeting  this  month,  received  a  letter 
from  the  Foundation's  managing 
director  in  Dublin,  Mr  Malloy,  hoping 
that  a  committee  could  be  formed 
composed  of  representatives  of  the 
Foundation,  the  Pharmaceutical  Society 
of  Ireland  and  the  Pharmaceutical 
Society  of  Northern  Ireland  to 
administer  the  fund.  It  was  agreed  to 
support  the  proposals  and  to  nomiinate 
Mr  G.  E.  Mcllhagger  as  the  Society's 
representative  on  the  committee. 


Warning  on  finance 


The  report  from  the  Finance  committee 
was  adopted.  Mr  Mcllhagger, 
chairman,  said  the  Society's  accounts 
for  the  year  ended  luly  31,  1980, 
showed  that  income  exceeded 
expenditure  by  £3,530.  However,  it 
would  be  foolish  to  conclude  that  the 
Society^  finances  were  in  a  too  healthy 
state  because  a  payment  of  £2,500  was 
received  from  Northern  Pharmacies 
Ltd  that  could  not  be  counted  upon 
next  year  or  indeed  in  any  future 
year.  Also  a  considerable  sum  of 
money  had  been  spent  in  purchasing 
fixed  assets  but  this  amount  was  not 
included  in  expenditure  for  the  year. 

The  truth  was  that  without  the 
payment  from  Northern  Pharmacies 
Ltd  the  expenditure  for  the  year  would 
have  exceeded  income.  The  income 
from  investments  held  on  behalf  of  the 
C.  W.  Young  Scholarship  Fund  had 
increased  from  £980  to  £1,395.  A  gain 
on  the  redemption  of  shares  had  been 
re-invested  and  contributed  to  the 
increase — assets  stood  at  £14,601. 

Presenting  the  report  from  the 
Education  Committee,  Mrs  O'Rourke 
said  that  in  Scotland  a  scheme  was 
being  introduced  whereby  pharmacists 
accepting  students  for  the  purpose  of 
giving  practical  training  would  be 
granted  an  allowance  of  £1 ,265  per 


annum.  It  seemed  likely  that  a  similar 
scheme  would  be  introduced  in 
Northern  Ireland  and  it  would  be 
necessary  to  set  out  in  more  detail 
than  at  present  the  training  to  be  given. 
It  was  agreed  to  recommend  that 
Professor  D'Arcy  and  Dr  Swanton 
should  prepare  the  core  content  of  the 
syllabus  and  the  committee  would 
complete  it  at  a  future  meeting. 

Mrs  O'Rourke  also  referred  to  the 
new  committee  appointed  to  deal  with 
postgraduate  education  and  training 
and  said  that  the  Department  of  Health 
and  Social  Services  had  outlined 
suggested  programmes  for  pharmacists 
and  students  employed  in  hospitals. 


Courses  list 


The  Society's  education  committee 
had  been  asked,  at  short  notice,  to 
submit  suitable  topics  for  courses  for 
pharmacists  and  students  employed  in 
general  practice  pharmacy.  Accordingly 
a  list  had  been  prepared  under  four 
general  headings — professional  practice, 
law  and  ethics,  pharmacology  and 
therapeutics  and  business  management 
and  practice.  The  list  had  been  sent 
off  and  was  discussed  at  a  meeting  of 
the  new  committee  on  the  September  9. 

Miss  Watson  reported  on  a  meeting 
of  BASIS  representatives  in  Northern 
Ireland.  A  comparatively  small  number 
of  businesses  were  registered  and  a 
suggestion  was  made  that  the  right  of 
exemption  from  registration  granted  to 
pharmacists  who  joined  the  scheme 
should  be  withdrawn.  If  this  were  done 
the  financial  position  would  be  greatly 
improved.  She  had  intimated  that  in 
her  opinion  the  Council  would  strongly 
oppose  such  a  suggestion  even  though 
only  some  35  pharmacists  had  claimed 
exemption. 


President's  dinner 


Mr  Hunter  said  further  meetings  of 
the  committee  appointed  to  make 
arrangements  for  the  president's  dinner 
next  year  had  been  held.  It  had  now 
been  finally  decided  to  hold  the 
function  at  the  Conway  Hotel. 
Dunmurry,  on  Wednesday  March  18, 
1981.  The  secretary  said  he  had  now 
received  a  list  of  the  winners  of  the 
prizes  to  be  presented  at  the  ceremony 
on  October  8  in  the  Society's  lecture 
hall.  The  list  is  as  follows:  Society's 
prizes:  For  distinction  in  level  3  studies 
Miss  R.  Erwin;  pharmaceutical 
chemistry  (level  3)  Miss  F.  A.  Kerr; 
pharmacology  (level  3),  Miss  L.  D. 
Wilson;  Evans  Medical  (pharmaceutics 


level  3),  Miss  H.  E.  Agnew;  Regent 
Laboratories  (pharmaceutics  and 
pharmacology  level  3),  Miss  R.  Erwin; 
Ulster  Chemists'  Association  (level  2 
studies),  Miss  L.  M.  McDermott;  ICl 
(dispensing  level  2),  J.  S.  Pearson; 
Parke-Davis  (pharmaceutical  legislation 
level  2),  Miss  L.  M.  McDermott; 
Smith,  Kline  &  French  (pharmacology 
level  2),  Miss  L.  M.  McDermott; 
Smith  &  Nephew  (pharmaceutics  level 
2),  Miss  L.  M.  McDermott;  Galen 
(pharmaceutical  chemistry  level  2), 
Miss  L.  M.  McDermott;  Roche 
Products  (level  1  studies),  L.  P.  Bradley. 

The  applications  of  the  following 
two  graduates  for  registration  as 
students  were  granted:  Eamon  Patrick 
Doherty,  11  Malone  Avenue,  Belfast, 
and  Alison  Patricia  Armstrong,  11 
Gortin  Road,  Omagh,  co  Tyrone.  The 
number  of  graduates  registered  as 
students  in  1980  was  22. 


'Vital  role'  for 
training — Prior 


Greater  employee  involvement  could 
do  a  great  deal  to  improve  Britain's 
industrial  performance  but  it  was  not 
sensible  for  companies  to  expect  their 
managers  and  employees  to  cope 
without  adequate  training.  This  was 
said  last  week  by  Mr  lames  Prior, 
Secretary  for  Employment. 

"Training  has  a  vital  role  to  play. 
The  acquisition  of  knowledge,  for 
example,  on  company  finance,  the 
principles  of  company  planning  and 
so  on,  is  not  enough.  Both  managers 
and  employee  representatives  will  often 
need  training  in  social  skills — such  as 
how  to  communicate  effectively  and 
how  to  participate  effectively  in  team 
projects  and  committee  work,"  he  said. 

Mr  Prior,  who  was  addressing  an 
Industrial  Training  Services  conference 
in  London,  said  that  just  as  there  was 
no  standard  form  of  involvement,  there 
could  be  no  standard  form  of  training: 
"Consideration  should  be  given  not 
only  to  the  separate  training  of 
managers  and  employee  representives, 
but  also  to  joint  training  programmes. 

"It  is  a  common  assertion  that  one 
of  the  key  factors  precipitating  our 
present  economic  problems  has  been 
the  conduct — or  misconduct — of 
industrial  relations  in  this  country  .  .  . 
Often  in  the  media  the  entire  blame 
has  been  put  at  the  door  of  the  unions. 
This  cannot  be  right.  It  takes  two  to 
tango,  and  it  is  for  management  to 
play  the  right  background  music,  and 
lead  the  dance".  ■ 
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COUNTERPOINTS 


Plain  Complan  relaunched 
in  Trident  TV  area 


A  re-launch  package  for  plain 
Complan  is  to  be  test-marketed  in 
the  Trident  television  area  from  the 
end  of  September.  Plain  Complan  is 
being  designated  natural  flavour 
Complan  and  will  be  in  a  redesigned 
brown  and  yellow  450g  pack  featuring 
the  new  Complan  line — "the  complete 
meal  you  drink".  The  re-launch  will 
be  supported  by  a  ten-week 
advertising  campaign  on  Trident 
television  'in  November,  January/ 
February  and  April /May.  The  new 
commercial,  using  the  theme  "On  the 
road  to  recovery  you  need  5-star 
fuel",  emphasises  the  positive  health 
aspects  of  Complan  and  is  designed 
to  appeal  to  all  ages. 

The  campaign  theme  will  feature 
in  Press  advertising  and  POS  material 
of  show  cards,  shelf  strips  and  floor 
display  units.  Bonus  offers  will  be 
available.  While  the  re-launch  is 
proceeding  in  the  Trident  area,  a 
national  poster  campaign  will  start  in 
October. 

"Both  the  new  pack  and  commercial 
have  been  thoroughly  researched  and 
have  scored  well  in  portraying  a 
much  more  positive  healthy  and 
modern  image  without  alienating 
current  users",  said  Farley  Health 
Products'  specialist  foods  product 
manager  Mr  John  Martin. 

'Our  objective  is  to  protect  and 


Lil-lets  bonus 


Lilia-White  are  promoting  all 
absorbencies  of  Lil-lets  in  spec'ial 
packs  of  24  tampons,  giving  the 
consumer  four  free.  Marked  "24  for 
20"  the  packs  are  hoped  to  encourage 
trial  Iby  new  users.  Lilia-White  Ltd, 
Alum  Rock  Road,  Birmingham 

B8  mz.  ■ 


Unipharm  deal 


Unipharm  are  offering  a  Slimgard 
deal  to  chemists  through  Pharmagen, 
in  which  the  450g  size  can  be  sold 
for  £1.99.  The  deal  is  only  open  to 
present  stockists  of  Slimgard. 

A  recent  limited  promotion  of  the 
product  at  £1.99,  the  company  says, 
proved  that  customers  were  not  only 
still  slimming  but  prepared  to  buy  two, 


On  the  road  to  recovery, 


increase  our  total  share  of  the  complete 
food  drink  market  worth  £44rn.  The 
redesigned  packaging  will  help  position 
the  brand  and  improve  the  product's 
consumer  appeal. 

"For  Trident  we  are  aiming  at  the 
positive  health  aspects  of  the  brand 
and  the  end  benefit  of  Sits  use,  and 
not  the  mere  food  replacement/ 
supplement  during  illness",  says  Mr 
Martin. 

Complan  will  continue  to  be  actively 
supported  to  community  nurses, 
hospitals  and  health  visitors  through 
specialist  Press  and  exhibitions. 
Chemists'  stocks  of  plain  Complan  in 
the  Trident  television  region  will  be 
exchanged  for  natural  flavour  Complan 
on  a  pack-for-pack  basis. 
Farley  Health  Products  Ltd,  Torr  Lane, 
Plymouth,  Devon  PL3  5UA.  ■ 


three  and  sometimes  four  cans  of 
Slimgard  at  a  time.  Unipharm 
Pharmaceuticals,  "Copseham" ,  Copsem 
Lane,  Esher,  Surrey.  Distributors : 
Pharmagen  Ltd,  Chapel  Streets 
Runcorn,  Cheshire,  WA7  5AP.  ■ 


NI  competition 


A  competition  has  been  launched  for 
pharmacists  and  their  assistants  in 
Northern  Ireland  based  on  Andre 
Philippe  bubble  bath  and  !in  conjunction 
with  the  Beta  Quartz  Watch  Company. 
Entrants  have  first  to  buy  some  bubble 
bath  which  then  entitles  them  to  an 
entry  form.  A  tie  breaker  has  to  be 
completed  and  the  winner  will  receive 
a  weekend  for  two  in  Paris.  Twelve 
runners-up  will  receive  a  Lady  Beta 
Quartz  watch.  Clos'ing  date  for  the 
competition  is  November  1.  D.  L. 
Kirkpatrick  &  Son  Ltd,  246b 
Newtownards  Road,  Belfast.  ■ 


All  clear  money-off 
promotion 

A  money-off-next-purchase  promotion 
is  to  be  launched  in  autumn  for  All 
Clear  shampoo.  The  packs  will  be 
flashed  as  6p  off  the  standard  75g 
size  and  lOp  off  the  large  150g  size. 
A  coupon  printed  inside  the  packs 
is  redeemable  until  December  31  1981. 

Since  All  Clear  was  launched  last 
year  the  company  says  it  has  been 
outstandingly  successful,  and  now 
enjoys  an  average  7  per  cent  of  the 
£80  million  shampoo  market,  making 
it  the  number  two  shampoo.  The  offer 
is  expected  to  increase  trial  use  of 
the  brand  and  encourage  regular 
purchase.  Elida  Gibbs  Ltd,  PO  Box 
1 DY ,  Portman  Square,  London  IV 1. 


Autumn  windfall  for 
Unichem  members 

A  window  poster  called  "Autumn 
Windfall"  will  be  sent  to  Unichem 
members  who  order  from  the  range  of 
the  members  money  makers  available 
from  October  1-29.  Products  on  offer 
are :  Alberto  Balsam  shampoo  and 
conditioner.  Brut  33  antiperspirant  and 
deodorant,  Dr  White's,  Infacare, 
Johnson's  baby  powder,  Steradent 
tablets,  Tampax,  and  Vaseline 
petroleum  jelly. 

During  this  period  Unichem  is 
continuing  its  joint  promotion  with 
Beechams  Toiletries.  Each  member 
who  places  a  five-case  order  of  the 
products  on  offer  will  qualify  for  free 
entry  in  the  month's  lucky  draw  which 
will  offer  12  prizes  of  hampers  each 
worth  £110. 

Products  involved  are :  Aquafresh, 
Amami,  Bodymist,  Midas,  Silvikrin 
shampoo  and  hairspray  and  Vosene. 

For  Christmas  Unichem  offers 
members  a  range  of  products  normally 
featured  in  members  money  makers  and 
members  bargains.  And  customers 
buying  any  of  the  special  offers  will 
have  the  opportunity  to  send  for  a 
Christmas  tree  for  £8.95  (£3.00  off  the 
normal  price).  All  participating 
members  will  receive  display  material, 
a  Christmas  tree,  tree  tags,  window 
cards,  shelf  barkers  and  consumer 
leaflets.  Selected  products  will  also  be 
featured  on  a  window  poster  on  the 
Christmas  tree  offer  theme.  Unichem 
Ltd,  Crown  House,  Morden,  Surrey.  ■ 
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Avery  profitable 
package  for  you  from 
Braun.         At  B.D.C. 


Braun 

super  compact 

1000  Watt  hairdryer 


s 


2  x  D1  Electric  Toothbrush  The  rechargeable  toothbrush,  with  its 
special  wave-formulation'  brush,  is  the  ideal  way  to  keep  the  family's 
teeth  clean  and  healthy.  PLUS  A  toothbrush  refill  dispenser 
containing  20  replacement  brushes  (10  packs  of  2). 


2  x  PGC 1000  Hairdryer  (white)  The  super  compact  hairdryer,  with 
its  1 000  watts  of  power,  dries  your  hair  quickly  and  easily.  Power  with 
compactness. 


Braun  synchro" 


2  x  Lady  Elegance  ladyshaver(white)Brauns 

ladyshaver  is  the  kindest  way  to  remove 
unwanted  hair.  With  three  special  hair  removal 
systems  it  corresponds  exactly  to  the  contours 
f  the  female  body. 


1  x  Sprint  Battery  Shaver  With  the  high 
performance  Braun  micron  foil  you're  ready  for 
a  Braun  close  shave  anywhere,  anytime. 


2  x  Braun  Synchron  S  Shaver  Styled  in  navy 
blue  with  matching  travel  case,  this  value  for 
money  shaver  has  the  synchron  foil  shaving 
system  for  shaving  efficiency. 


Each  pack  contains  special  display  material  and  consumer  leaflets* 

This  unique  package  gives  you  the  chemist, 
the  opportunity  to  offer  a  selected  range  of 
fast  moving  Braun  products.  Each  pack  costs 


£92.50 


For  further  information  please  contact, 
British  Distributing  Company,  590  Green 
Lanes,  Haringey,  London  N8, 01 -800 1245. 
Please  Quote  Ref  BRN  CHEM  PK. 


Watch  out  for  our 
heavyweight  IV.  &  Press 
advertising  campaigns. 


BRflun 
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WINTER 
SPECIAL 
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BEECHAM  PROPRIETARIES,  BRENTFORD.  MIDDX 


Beechams  plan  bigger  investment  in  chemists 

MASSIVE  TRADE 


SUPPORT! 


IT  IS  NOW  fully  acknowledged  that  the  Beecham  brands 
took  an  even  greater  share  of  the  cough  and  cold  market 
last  winter,  despite  last  year's  mild  weather.  This  encourag- 
ing growth  is  contrary  to  the  fact  that  many  brands 
suffered  a  downward  trend  . . . 

Conclusive  proof  that  the  Beechams  range  of  winter  remedies 
offer  the  consumer  positive  benefits.  Even  though  the  market 
place  is  becoming  somewhat  crowded,  Beechams  have  establish- 
ed an  enviable  position.  One  which  they  are  determined  to 
support  and  develop  to  the  full.  Without  doubt,  support  for  the 
trade  is  Beechams  prime  objective.  More  backing  than  ever 
will  be  invested  in  promotional  activities  throughout  the 
coming  year  in  terms  of  advertising,  new  in-store  displays 
and  incentives  as  well  as  continued  development  of  new 
brands.  All  of  which  will  add  considerable  weight  to 
Beechams  market  dominance. 

TOP  FAVOURITES 


Just  one  of  the  many  new, 
attractive  display  units. 


BEECHAMS  POWDERS  .  .  .  continues 
to  be  the  top  volume  seller  in  the  cold 
and  flu  market.  To  be  supported  by  a 
national  TV  campaign  throughout  the 
winter  months. 

BEECHAMS  POWDERS  HOT 
LEMON  .  .  .  sales  growth  3  times  that 
of  all  its  closest  rivals  and  expected 
to  continue.  TV  campaign  backing 
throughout  the  winter. 

DAY  NURSE  .  .  .  last  year's  new- 
comer to  the  Beecham  stables.  Beat 
all  its  rivals  to  take  60%  of  all  new 
brand  sales.  Large  scale  campaign 
planned  for  extra  growth. 


NIGHT  NURSE  .  .  .  clear  leader 
in  night-time  remedies  and  still  in- 
creasing sales.  Phased  with  DAY- 
NURSE  to  give  continuous  "Nurse" 
support  throughout  the  winter  season. 

VENOS  .  .  .  Original  and  Honey  & 
Lemon  came  out  top  again  last  season, 
increasing  its  lead  over  the  other 
advertised  rivals. 

Remember  -  as  winter  approaches 
coughs  and  colds  start  to  happen  and 
sales  start  to  increase  as  they  did  last 
year.  So  keep  shelves  full  and  reap  the 
profit  from  Beechams  big  investment 
this  winter. 


100'so/prizestobe  won  in  the  great 

SPOTLIGHT  ON  DISPLAY 

in-stow promotion 


Hand-woven 
picnic  hamper; 
just  one  of 
the  top  prizes 


"Unbelievably  fantastic"  just  one  of  the 
many  comments  that  have  come  from  those 
chemist  outlets  who  have  heard  about  this 
truly  exciting  promotion. 

Literally  £l,000's  worth  of  prizes  are 
going  to  be  given  away  to  you,  the  chemists, 
in  what  can  only  be  described  as  the  easiest 


competition  ever  devised.  Prizes  in  the 
Spotlight  promotion  include  such  luxury 
items  as  picnic  hampers,  Angle-Poise  lamps, 
suitcases  and  many  more. 

Ask  your  Beechams  sales  representative 
for  further  information  and  join  the  great 
'Spotlight  on  display'  promotion.  Best  of 
luck.  Remember  keep  those  displays 
showing. 


SELL  THROUGH  THE  80'sWITH  BEECHAM  HOME  MEDICINES 


486 


Chemist  &  Druggist    27  September  1980 


COUNTERPOINTS 


Marigold  camera  offer 
and  trade  competition 


LRC  Products  plan  to  boost  sales  this 
autumn  of  Marigold  Fleur  housegloves 
with  an  on-pack  offer  of  a  Polaroid 
500  instant  camera. 

Over  one  million  packs  will  carry 
details  of  the  offer  which  begins 
September  29.  The  camera  has  a  normal 
selling  price  of  around  £20 — LRC's 
promotional  price  is  £14.95  plus  two 
empty  wrappers  as  proof  of  purchase, 
and  the  offer  closes  on  December  31, 
1981.  A  full  range  of  POS  material  is 
available  and  there  is  a  competition 
for  the  trade,  with  eight  prizes  of  £250 
worth  of  holiday  vouchers  for  the  best 
displays  of  Marigold  Fleur.  Between 
now  and  the  end  of  November,  LRC 
representatives  will  take  photographs 
of  displays  and  winners  will  be 
notified  by  December  14.  LRC  Products 
Ltd,  Sanitas  House,  Stockwell  Green, 
London  SW7  4QD.  ■ 


Throat  spray  bonus 

Armour  Pharmaceutical  Co  Ltd  are 
offering  a  bonus  of  10  as  8  on  AAA 
mouth  and  throat  spray  between 
September  29-October  24.  Armour 
Pharmaceutical  Co  Ltd,  Hampden 
Park,  Eastbourne,  East  Sussex.  ■ 


Cannon  distribution 


From  October  1 ,  Cannon  Rubber  will 
be  handling  the  distribution  of  their 
Babysafe  products  to  the  Chemist  trade. 
The  range  was  previously  distributed 
by  Jackel.  Illustrated  brochures  and 
price  lists  are  available  direct  from  the 
sales  office.  Cannon  Rubber  Ltd, 
Ashley  Road,  Tottenham  N17  (Tel: 
01-808  6261).  ■ 


Weleda  deodorant 


Weleda  have  introduced  a  deodorant 
(£1 .75)  which  the  company  says  is 
made  from  pure  essential  oils,  obtained 
by  distillation  from  herbs  and  blended 
with  fresh  lemon  juice  and  other 
natural  substances.  Being  virtually 
umperfumed  the  company  believe  the 
deodorant  will  appeal  to  people  who 
"care  about  using  natural  substances 
on  their  skin  to  preserve  its  natural 


function,  or  who  are  concerned  about 
toiletries  being  tested  on  animals,  and 
the  environment." 

Weleda  are  holding  an  open  day  at 
their  factory  on  Saturday,  October  18 
—entrance  cost  £0.25.  Weleda  (UK) 
Letd,  Heanor  Road,  Ilkeston,  Derbys.  ■ 

Camera  ads  click 

The  latest  TABS  top  ten  television 
advertisements  show  that  photography 
still  maintains  its  seasonal  dominance 
of  the  chart.  The  list,  specially  compiled 
for  C&D  is  as  follows : 
Kodak  65 
Cosifits  nappies  63 
Agfa  cameras  59 
Dettol  58 
Andrex  58 
Wet  Ones  58 
Polaroid  cameras  55 
Roses  lime  juice  54 
Kodak   cameras  54 
Deep  Fresh  foam  bath  54 

A  score  of  50  is  regarded  as 
high,  81  the  highest  ever  recorded  and 
30  the  lowest. 

Apart  from  the  photographic 
campaigns  only  three  others  are  not 
new  to  the  chart  this  time  round. 
These  are  the  Andrex,  Wet  Ones  and 
Cosifits  advertisements,  all  of  which 
have  moved  up  the  chart.  Television 
Advertising  Bureau  (TABS)  Ltd,  18 
Maddox  St,  London  W1R  9LE.  ■ 


Wella  relaunch 
hairspray  range 

Wella  have  relaunched  their  hairspray 
range  and  believe  they  have 
repositioned  it  in  the  market  between 
the  premium  priced  brands  and  the 
mass  market  range. 

The  relaunch  comprises  a  new 
perfume  and  improved  formulation 
and  the  range  is  available  in  standard 
cans. 

The  new  hairspray  consists  of 
three  new  sizes,  125ml  (£0.99),  200ml 
(£1.49)  and  300ml  (£1.89)  in  two 
variants — normal  and  extra  hold.  It 
maintains  its  identity  with  the  current 
range  by  retaining  the  oval  theme  and 
similar  colour  scheme — silver /grey 
for  normal  and  pink  for  extra  hold. 

To  support  the  launch  a  shelf 
allocator  holding  18  cans — 3  of  each 
size  and  variant — is  available  with  the 
message  "New  improved  Wella 
hairspray  .  .  .  for  beautiful  hair  with 
natural  looking  movement".  The  cans 
Will  come  in  outers  of  six.  Wella  (GB) 
Ltd,  Basingstoke-,  Hampshire.  ■ 


Peaudouce  promotion 

Peaudouce  babyslips  are  to  be 
promoted  in  the  London,  Southern, 
Granada  and  Yorkshire  television 
areas  from  October  6  until  the  end 
of  the  month.  Peaudouce  are  now 
poised  for  a  distribution  drive  in 
London,  the  South  and  Anglia. 
Peaudouce  UK  Ltd,  827  High  Road, 
North  Finchley,  London  N12  8PR.  ■ 


ON  TV 
NEXT  WEEK 

Ln    London     WW  Wales  &  West     We  Westward 


!VI  Midlands  So  South 

Lc  Lanes       NE  North-east 

Y  Yorkshire  A  Anglia 

Sc  Scotland    V  Ulster 


B  Border 

G  Grampian 

E  Eireann 

CI  Channel  Is 


Alka  Seltzer:  All  areas 

All  Clear:  All  areas 

Anadin:  All  areas 

Clairelle:  M 
Clearasil  Clearguard  lotion: 

Ln,  M,  Lc,  Y,  So,  NE 
Fisons  Multivitamins:  All  areas 

Head  &  Shoulders:  Ln,  M,  Y,  A,  U,  CI 
Oil  of  Ulay:  All  except  Ln,  E 

Sine-off:  Ln 
Vidal  Sassoon  haircare:  Ln,  M,  Lc,  Y,  NE 
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Polai 

Christm 


£4  Ftefund. 


£4  Refund. 


ad's 

as  Bonus. 


£12  Refund 


£8  Refund. 


There's  only  one  word  to  describe  consumer 
response  to  last  year's  £3  refund  Christmas  offer. 
Phenomenal. 

So  it's  small  wonder  that  we've  decided  to  repeat 
s/y  the  offer  this  year. 

On  a  bigger  and  better  scale. 
We  call  it  our  Christmas  Bonus,  but  with  SX-70 
cameras  at  their  lowest  price  ever,  it's  more  like  a 
bonanza. 

Starting  on  October  1st,  there's  a  £4  Cash-back 
Bonus  on  the  Polaroid  1000,  the  world's  simplest 
camera. 

An  £8  Bonus  on  the  PolaSonic  Auto- 
Focus  models  4000  and  5000. 

And  an  unbelieveable  £12  on 
■t0-  the  folding  PolaSonic  AutoFocus 
SX-70  cameras. 
We'll  be  advertising  extensively 
both  in  the  national  press  and  on 
TV.  We'll  also  be  supplying  you 
with  free  point  of  sale  and  refund 
vouchers. 

Which  leaves  you  with  just  one  thing  to  do. 
Sit  back  and  count  the  profits. 


To:  Joan  Whiteman,  Polaroid  (UK)  Ltd.,  Ashley  Road,  St.  Albans,  Hertfordshire 
AL1  5PR.  Tel:  St.  Albans  59191.  Q  Please  send  me  display  material  for  Polaroids 
£4  Christmas  Bonus  offer.  CD  Please  send  me  display  material  for  Polaroid's  £4,  £8 
and  £12  Christmas  Bonus  offers. 


Name_ 


Address. 


_Tel.. 


Polaroi 


"Polaroid?  "PolaSonic"  and  "SX-70"  are  trademarks  of  Polaroid  Corporation,  Cambridge,  Mass.,  USA  ©Polaroid  Corporation  1980. 


COUNTERPOINTS 


Anaesthetic  chewing-gum 
for  use  in  slimming 


A  benzocaine-containing  chewing  gum 
is  to  be  marketed  as  a  slimming  aid 
from  October  1.  Slim-line  is  a 
peppermint-flavoured  gum  containing 
6mg  benzoeaine  in  each  piece  and  sold 
in  blister-packed  cartons  of  24  (£1.59). 

Slim-line  has  been  sold  in  the  USA 
for  25  years,  where,  the  makers  say, 
it  is  highly  successful,  ft  works,  they 
say,  by  reducing  the  sensitivity  of  the 
taste  buds  and  thereby  lessening  the 
desire  to  eat.  Also  because  it  is  in  the 
form  of  a  pleasant  tasting,  low  calorie 
gum,  it  can  provide  oral  gratification 
to  substitute  for  the  desire  for  a 
satisfying  taste. 

The  cart  ons  wi  ll  contain  a  di  et -pl  an 
which  advises  that  two  Slim-line  pieces 
are  chewed  before  the  two  meals  of 
the  day  in  conjunction  with  a  calorie 
controlled  diet.  The  gum  can  also  be 
used  more  casually  between  meals  in 
place  of  sweets  or  high-calorie  gum.  A 
tablet  form  is  planned  for  release  in 
early  1981. 


Sister  Lauras  duo 


Following  the  relaunch  of  food  for 
babies  and  the  introduction  of  finest 
ground  muesli,  Sister  Lauras  are 
bringing  out  two  additional  product's 
— delicious  bran  biscuits  for  children 
and  malted  oatmeal  cereal.  Leslie 
Inglis,  general  manager,  says :  "With 
natural  bran  fibre  wheatgerm  our 
delicious  bran  biscuits  are  a  unique 
product  for  children  from  nine  months 
onwards,  the  malted  oatmeal  cereal 
is  ideal  for  children  from  about  four 
months  to  four  years.  These  two 
products  complete  our  range  of  fine 
food  products  for  babies  and 
children."  Colour  advertising  in 
mother  and  baby  magazines  has  already 
begun  and  features  the  complete  Sister 
Lauras  range  of  four  products. 
Sister  Lauras  Infant  &  Invalid  Food  Co 
Ltd,  Springfield  Works,  Bishopbriggs, 
Glasgow.  Distributors :  Radiol 
Chemicals  Ltd.,  Stepfield,  Witham, 
Essex.  ■ 


Drapolene  livery 


Drapolene  cream  is  now  in  new  livery. 
The  pink  55g  and  lOOg  packs  now  have 
a  broad  white  band  around  the  top, 
with  an  enlarged  Wellcome  unicorn 
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Advertising  begins  in  mid-November 
in  the  magazines  Woman,  Woman's 
Own,  Woman's  World  and  Woman's 
Realm,  and  will  run  until  the  end  of 
July  1981.  POS  material  includes  a 
window  poster  and  shelf  talkers. 
Because  Slim-line  is  a  pharmacy  only 
product,  the  shelf  talkers  are  designed 
to  be  placed  in  the  slimming  foods 
section  where  they  advise  customers 
to  go  to  the  medicines  counter  and  ask 
for  Slim-line.  Thompson  Medical  Co 
Ltd,  PO  Box  365,  London  SWT  ■ 


logo  in  black.  The  product  name 
appears  in  white  below  this  band  in 
bold  capitals.  Brief  indications  are  in 
white  capitals  on  the  front  panel,  and 
the  "mother  and  baby"  picture  is 
retained.  POS  material  will  be 
available  shortly.  Wellcome  Consumer 
Division,  The  Wellcome  Foundation 
Ltd,  Crewe  'Hall,  Crewe-,  Cheshire.  ■ 

PRESCRIPTION 
SPECIALITIES 


Lacticare  lotion 


Manufacturer  Stiefel  Laboratories  (UK) 
Ltd,  Wellcroft  Road,  Slough  SL1  4AQ 
Description  Oil  in  water  viscous  lotion 
base  containing  lactic  acid  5  per  cent 
and  sodium  pyrrolidone  carboxylate 
2.5  per  cent 

Indications  Symptomatic  relief  of 
hyperkeratotic  and  other  chronic  dry 
skin  conditions  and  for  dry  skin 
conditions  caused  by  low  humidity  or 
the  use  of  detergents 
Dosage  As  required  on  affected  areas 
Precautions  A  transient  mild  stinging 
sensation  may  occasionally  occur.  If 
prolonged  irritation  develops  when 


used  on  abraded  or  inflamed  skin,  use 
should  be  discontinued.  Should  be  kept 
away  from  eyes  and  mucous 
membranes  and  removed  with  water  if 
it  contacts  the  eyes 
Packs  1 50ml  bottles  (£3  trade) 
Supply  restrictions  Pharmacy  only 
Issued  October  1,  1980  ■ 


Vibrocil  nasal  gel 


Manufacturer  Zyma  (UK)  Ltd, 
Macclesfield,  Cheshire  SK10  2LY 
Description  Colourless  gel  With  slight 
lavender  odour  of  pH  6.4-6.6.  Each 
lOOg  contains  dimethindene  maleate 
0.025g,  phenylephrine  base  0.25g  and 
neomycin  sulphate  0.35g 
Indications,  contraindications  etc  As 
for  other  Vibrocil  products 
Dosage  Apply  a  small  quantity  as 
high  up  the  nose  as  possible,  three  to 
four  times  a  day  for  adults  and  two 
to  three  times  a  day  for  children 
Packs  12g  tubes  (£0.49  trade) 
Supply  restrictions  Prescription  only 
Issued  September  1980  ■ 


Ung  Merck  pack 


E.  Merck  Ltd  have  introduced  a  50g 
pack  of  Unguentum  Merck  (£1.30 
trade).  This  will  replace  the  30g  tube, 
supplies  of  which  should  be  exhausted 
by  mid-September.  E.  Merck  Ltd, 
Four  Marks,  Alton,  Hants.  ■ 


Mandrax  stocks 

Mandrax  tablets  and  capsules  will  be 
discontinued  when  the  existing  stocks 
are  exhausted  and  not  later  than 
October  31.  Roussel  Laboratories 
Ltd,  Roussel  House,  Wembley  Park, 
Middlesex  HA9  0NF.  ■ 


Fenostil  tablets 

Tartrazine  has  been  removed  from 
Fenostil-Retard  tablets  and  they  are 
now  greyish-white  in  colour  instead 
of  peach.  Zyma  (UK)  Ltd,  Hurds field 
Estate,  Macclesfield,  Cheshire.  ■ 


Allbee  with  C 

Allbee  with  C  550  capsules  and 
Donnatal  Tablets  will  be  discontinued 
when  existing  stocks  are  exhausted. 
A.  H.  Robins  Co,  Ltd,  Redkiln  Way, 
Horsham?  West  Sussex  RH13  5QP.  ■ 
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Are  you  seriously 
asking  me  to  give 
my  customers 
a  cold?"  — 


No,  we're  actually 
asking  you  to  give  them 
8  influenza  viruses.  Because  that's  what  you'll 
find  in  each  Nelsons  Influenza  and  Common 
Cold  Tablet. 

The  reason?  Prevention.  In  minute, 
Homoeopathic  doses,  the  viruses  are 
completely  safe -yet  surprisingly  effective  in 
building-up  resistance  to  colds  and  'flu.  Like 
all  Homoeopathic  preparations,  they  work  by 
mobilising  the  body's  own  defences - 
providing  natural  help  towards  better  health. 

As  you  can  see  from  the  chart,  it's  an 
approach  that  really  does  work.  (It  would 
even  appear  that  those  Homoeopathically 


How  effective? 


HOMOEOPATHICALLY 
IMMUNISED 

NO 

HOMOEOPATHIC 
IMMUNISATION 

TOTAL 
TAKING  PART 

872 

937 

NUMBERS 
DEVELOPING 
INFLUENZA 

74 

183 

TOTAL  DAYS 
OFF  WORK 

132 

1101 

RESULTS  OF  1968-1970  STUDY  OUOTED  IN  "HOMOEOPATHY" 
BY  G.  RUTHUEN  MITCHELL  PUB.  W.  H.  ALLEN  1975. 

rapid  recovery  than  other  victims.) 

Right  now,  Homoeopathy  is  playing  a  major  part  in 
the  national  movement  towards  more  natural 
alternatives.  Homoeopathy  is  fully  recognised  by  the 
Department  of  Health  and  Homoeopathic  treatments 
can  be  prescribed  under  the  National  Health  Service. 

Nelsons  have  the  full  range  of  literature  and  products 
to  satisfy  customer  curiosity,  interest  and 
demand  in  this  healthily  growing  :  v  -4  ! 

market,  So  investigate  the  Nelsons       ,  * '*  % 

range -and  discover  some  wholly  40    *  ' 

beneficial  side-effects.  ^    "  "^^jgjl 


Find  the  Nelsons  range  at  your 
wholesaler,  ring  us  on  (01)  274  3237  (4  lines) 
for  more  information,  or  write 
to  A.  Nelson  &  Co  Ltd,  215-223, 
Coldharbour  Lane,  London  SW9  8RU. 


neisons 


Helping  your  body  help  itself. 
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Who  leads  the  Ne: 

A  year  ago,  the  home  perm  market  was  dull  and  lifeless.  But  thanks  to  th( 
new  soft  perms,  its  sterling  value  has  soared  by  65%. 


A  year  ago,  the  home  perm  market  was  dull  and  lifeless,  but  thanks  to  th( 
new  soft  perms,  its  sterling  value  has  soared  by  65%. 

And  the  soft  perm  that  leads  the  sales  graph  is  Rave,  with  a  commanding  26.9°/ 

30% 


Unimed 

GENERICS 


Autumn  Voucher  Offer 

BUY  ONE  -  GET  ONE  FREE 


ON  PRODUCTS  MARKED  * 


Quantity 
Required 

PRODUCT 

Packed 
In 

Basic 
Price 

Value 

• 

Bendrofluazide  B.P. 

5mg 

1000 

£  4.25 

* 

Chlorpropamide  B.P. 

250mg 

500 

£11.00 

* 

Diazepam  B.P. 

2mg 

1000 

£  3.50 

* 

Diazepam  B.P. 

5mg 

1000 

£  4.50 

• 

Diazepam  B.P. 

lOmg 

1000 

£  8.00 

* 

Frusemide  B.P. 

40mg 

1000 

£14.00 

* 

Indomethacin  B.P. 

25mg 

500 

£14.00 

* 

Nitrazepam  B.P. 

5mg 

1000 

£  7.80 

♦ 

Oxytetracycline  B.P. 

250mg 

1000 

£17.00 

* 

Quinine  Bisulphate  B.P. 

300mg 

1000 

£48.00 

* 

Quinine  Sulphate  B.P. 

300mg 

500 

£28.00 

Vouchers 


j-,-  ^m  C/From  over 

TO  THE  VALUE  OF  £15  Sub  Total 

(MARKS  &  SPENCER,  VICTORIA  WINE,  DEBENHAMS,  W.H.  Uss  Djscount 
SMITH,  LUNN  POLY,  ETC.)  WILL  BE  INCLUDED  WITH  THE 

DELIVERY  OF  EVERY  £100  OF  GOODS  ORDERED  ON  CHEQUE  +  15%  VAT 

WITH  ORDER  BASIS.  TOTAL  £ 


VOUCHERS  OR  DISCOUNTS  APPLY  TO  ALL  PRODUCTS 
OFFER  CLOSES  24TH  OCTOBER  1980 
MINIMUM  ORDER  £100 

DISCOUNTS  MAY  BE  TAKEN  INSTEAD  OF  VOUCHERS 


ORDER  DEPT.,  UNIMED  GENERICS 
24  STEYNTON  AVENUE,  BEXLEY,  KENT.  TELEPHONE:  01-309  7003  TELEX:  896018 

Signed:    Chemist's  Name:   

Date:    Address:  

Telephone  No. :  


TERMS:    Any  shortage  or  damage  must  be  reported  within  24  hours  and  confirmed  in  writing. 
No  goods  may  be  returned  without  written  authorisation  from  the  Company.  Acceptance  of  returned 
goods  is  no  guarantee  that  credit  will  be  given.  Full  terms  of  trading  available  on  request. 


THIS  OFFER  SUBJECT  TO  AVAILABILITY 
E.  &  O.E. 


P.T.O.  ^ 


EXPORT  ENQUIRIES  WELCOME 


Quantity 

Product 

Packed 

Description 

In 

Price 

Value 

Aluminium  Hydroxide.  B.P. 

Tablets  500mg. 

500 

£  4.30. 

Aminophylline.  B.P. 

Tablets  100mg. 

500 

£  2.50. 

Ampicillin.  B.P. 

Capsules  250mg. 

1000 

£30.00. 

Ampicillin  B.P. 

Capsules  500mg. 

500 

£30.00. 

Ascorbic  Acid  B.P. 

Tablets  100mg. 

100 

£  0.50. 

Ascorbic  Acid  B.P. 

Tablets  200mg. 

100 

£  0.85. 

Bendrofluazide  B.P. 

Tablets  2.5mg. 

1000 

£  3.00. 

Calcium  Gluconate  B.P.C. 

Tablets  600mg. 

500 

£  4.95. 

Calciferol  B.P. 

Tablets  1.25mg. 

1000 

£  5.65. 

Calcium  &  Vit.D.  B.P.C. 

Tablets 

1000 

£  4.95. 

Chlorpropamide  B.P. 

Tablets  100mg. 

250 

£  3.00. 

Chlorpropamide  B.P. 

Tablets  250mg. 

500 

£11.00. 

Chlorpheniramine  Maleate  B.P. 

Tablets  4mg. 

1000 

£  4.75. 

Codeine  Phosphate  B.P. 

Tablets  15mg. 

250 

£  4.30. 

Codeine  Phosphate  B.P. 

Tablets  30mg. 

250 

£  7.77. 

Codeine  Phosphate  B.P. 

Tablets  30mg. 

500 

£12.50. 

Codeine  Phosphate  B.P. 

Tablets  30mg. 

1000 

£24.50. 

Codeine  Phosphate  B.P. 

Tablets  60mg. 

250 

£16.22. 

Co-Trimoxazole  B.P. 

Tablets  250mg. 

500 

£34.00. 

Digoxin  B.P. 

Tablets  250mcg. 

1000 

£  2.40. 

Erythromycin 

Tablets  250mg. 

100 

£  5.08 

Ervthromvcin 

Tablets  250mq. 

500 

£24.80 

Ferrous  Gluconate  B.P. 

Tablets  300mg. 

1000 

£  3.60. 

Imipramine  B.P. 

Tablets  10mg. 

500 

£  1.45. 

Imipramine  B.P. 

Tablets  25mg. 

1000 

£  3.00. 

Isoniazid  B.P. 

Tablets  50mg. 

500 

£  2.00. 

Isoniazid  B.P. 

Tablets  100mg. 

500 

£  2.40. 

Magnesium  Trisilicate  Co.  B.P.C. 

Tablets 

500 

£  2.70. 

Methyl dopa  B.P. 

Tablets  250mg. 

1000 

£28.60. 

Methyldopa  B.P. 

Tablets  500mg. 

500 

£28.60. 

Metronidazole  B.P. 

Tablets  200mg. 

250 

£  6.00. 

Nicotinamide  B.P.C. 

Tablets  50mg. 

1000 

£  2.25. 

Nicotinic  Acid  B.P. 

Tablets  50mg. 

1000 

£  2.25. 

Nitrofurantoin  B.P. 

Tablets  50mg. 

1000 

£  7.12. 

Paracetamol  B.P. 

Tablets  500mg. 

1000 

£  3.95. 

Phenobarbitone  B.P. 

Tablets  30mg. 

1000 

£  1.50. 

Phenobarbitone  B.P. 

Tablets  60mg. 

1000 

£  2.20. 

Phenylbutazone  B.P. 

Tablets  lOOmg. 

1000 

£  3.00. 

Phenylbutazone  B.P. 

Tablets  200mg. 

500 

£  3.50. 

Phenytoin  B.P. 

Tablets  50mg. 

1000 

£  3.80. 

Phenytoin  B.P. 

Tablets  100mg. 

1000 

£  4.40. 

Prednisolone  B.P. 

Tablets  1mg. 

1000 

£  3.10. 

Prednisolone  B.P. 

Tablets  5mg. 

1000 

£  6.00. 

Prednisone  B.P. 

Tablets  1mg. 

1000 

£  3.10. 

Prednisone  B.P. 

Tablets  5mg. 

1000 

£  6.00. 

Promethazine  B.P. 

Tablets  25mg. 

500 

£  2.50. 

Reserpine  B.P. 

Tablets  0.25mg. 

500 

£  2.00. 

Tetracycline  HCL  B.P. 

Capsules  250mg. 

500 

£  7.00. 

Tetracycline  HCL  B.P. 

Tablets  250mg. 

1000 

£  9.95. 

Thiamine  Co.  B.P.C. 

Tablets 

1000 

£  2.10. 

Thiamine  Co.  Strong.  B.P.C. 

Tablets 

1000 

£  2.75. 

TOTAL  CARRIED  OVER  £ 


Unimed = Quality  +  Economy 
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PROFIT  THROUGH 

PROFESSIONALISM 
WITH  KIRBY-WARRICK 

PHARMACEUTICALS 


KIRBY-WARRICK  Pharmaceuticals  is  a  recently-formed  company  offering 
a  professional  service  and  a  wide  range  of  products  to  the  retail  pharmacist. 

Kirby-Warrick  is  the  result  of  the  merger  of  two  highly  successful  and 
reputable  companies. 

Kirby  -  an  old  established  British  pharmaceutical  company  with  a  record  of 
innovation  and  a  wide  range  of  OTC  products. 

Warrick  -  the  recently  established  British  company  of  Schering  Corporation 
U.S.A.,  producing  a  range  of  ethical  productsThe  parent  company  has  an  outstanding 
record  of  research. 

Kirby-Warrick  is  committed  to  expanding  this  area  of  its  activities  and 
enables  the  pharmacist,  as  part  of  the  professional  health  care  team,  to  recommend 
products  of  the  highest  quality  to  his  customersThese  products  will  be  supported 
3y  point  of  sale  material,  pharmacy  service  items  and  customer  advice  leaflets. 

The  Kirby-Warrick  representative  will  be  pleased  to 
provide  further  details  to  help  you  profit  through 
professionalism. 


STER*j 

HMBB  sterile.  — 


Wmrmamriirnk 


KJRBY-WARRICIC  Kirby-Warrick  Pharmaceuticals  Ltd.,  Mildenhall, 
  Bury  St  Edmunds,  Suffolk  IP28  7AX.Tel:  Mildenhall,  715148. 

27  September  1980 Supplement  to  the  Chemist  &  Druggist 


Wouldn't  it  be  nice 
to  soothe,relieve  and  relax 
your  painful  customers 
this  Autumn 


._  rw*s»a.„w 


Muscular  aches  and  pains  can  be 
a  common  problem  for  many  of  your 
customers  and  can  affect  both  young 
and  old  alike. 

What  they  need  is  the  fast  easy 
relief  that  Algispray  provides.  Evenin 
those  parts  that  are  difficult  to  reach. 

A  little  Algispray  will  soothe  and 
relax  painful  areas  with  a  minimum 
amount  of  mess  and  fuss. 

Ib  meet  your  seasonal  needs 
Kirby-Warrick  are  currently  offering 
a  bonus  deal  on  Algispray.  1 

Your  Kirby-Warrick 
representative  and  local  wholesaler 
has  all  the  details  of  this  bonus  offer. 

Isn't  it  about  time  you  offered 
them  a  little  Algispray  relief? 


Algispray 

For  muscular  and  rheumatic  pairL^^Ji 

xtjwewa  n » r/»£r    Kirbv-Warrick  Pharmaceuticals  Ltd..  Mildenhall.  ^  Ar—»*^ 


fT%  S^£RJ3Y-WAJRRMCI€   Kirby-Warrick  Pharmaceuticals  Ltd.,  Mildenhall, 
^£7  ri„,r„„„r„„„„,   Bury  St.  Edmunds,  Suffolk  IP28  7AX  Tel:  Mildenhall,  715148 


Vave  in  home  perms? 

are.  (Source:  Independent  survey  Total  Drug  Index,  by  sterling  value.  Jan/June  1980.) 

So  the  sterling  brand  leader  of  the  whole  market  is  Rave.  The  new  wave  that's 
re  to  stay. 


INSURANCE 


Pensions  opportunity 
for  self-employed: 
It's  now-or-never 


The  recent  Finance  Act  has  enabled  the 
self-employed  person  to  make  provisions  for  a 
pension  with  a  far  greater  degree  of  flexibility  than 
before.  Here  Clive  Ferrand,  FLIA,  Time  Assurance, 
explains  why. 


Unlike  an  employee,  who  sometimes 
ends  up  in  a  job  far  removed  from  his 
original  inclinations,  the  self-employed 
person  inevitably  exercises  a  lot  of  care 
and  thought  before  deciding  to  "go  it 
alone."  This  is  especially  true  of  people 
who  choose  to  own  and  run  a 
pharmacy. 

Like  other  self-employed  people, 
a  person  involved  in  the  ownership  or, 
indeed,  the  management  of  a  pharmacy 
will  work  long  hours — often  up  to  an 
age  when  other  people  would  be 
anticipating  retirement.  Despite  these 
pressures  of  business  a  retail  pharmacist 
must,  if  only  for  the  benefit  of  his 
family,  and  his  staff,  spare  some  time 
to  consider  his  livelihood  when  he 
reaches  an  age  at  which  he  chooses 
or,  indeed,  has  to  retire.  In  many  oases, 
there  will,  of  course,  be  the  proceeds 
of  the  sale  of  the  business,  but  one 
cannot  be  sure  of  future  Government 
legislation,  and  what  penal  taxes  will 
be  imposed  on  such  proceeds. 

Retail  pharmacy  unfortunately 
involves  a  considerable  amount  of 
paper  work,  especially  that  connected 
with  the  work  concerning  the  NHS. 

VAT  imposition 

The  imposition  of  VAT  has 
considerably  added  to  the  volume  and, 
allied  to  this  is  the  paper  work  involved 
in  what  most  will  recognise  as  the 
payment  of  heavy  taxes  to  central 
government — for  very  little  in  return. 
The  self-employed  pay  National 
Insurance  contributions  at  higher  rates 
than  an  employed  person  and,  of 
course,  they  are  subject  to  the  special 
levy  of  5  per  cent  of  their  income  up 
to  £5,000  per  annum. 

The  term  "insurance  contributions" 
is  somewhat  misleading,  for  it  entitles 


the  pharmacist  to  virtually  no  State 
benefits.  It  is  understandable  to  think 
that  the  absence  of  sickness  and  allied 
benefits  is  the  obvious  loss  but,  without 
doubt,  the  biggest  loss,  in  cash  terms, 
is  the  inability  to  receive  anything 
other  than  the  basic  State  pension. 
The  latest  statistics  will  confirm  this, 
for  they  show  that,  on  average,  a  man 
who  has  attained  the  age  of  65,  can 
expect  to  live  for  another  14  years. 


Clive  Ferrand,  FLIA,  marketing  manager, 
Time  Assurance  Society 

Now,  with  the  passing  of  the 
Finance  Act  1980,  the  self-employed 
retail  pharmacist  has  a  golden 
opportunity  to  make  provision  for  an 
income  later  in  life  with  a  far  greater 
degree  of  flexibility.  The  purpose  of 
this  brief  article  is  to  list  the  changes 
brought  about  by  the  Finance  Act,  and 
to  highlight  the  opportunities  open  to 
someone  who  wishes  to  provide  for  his 
income  in  retirement. 

It  was  only  in  1956  that  legislation 
was  introduced  Which  permitted  the 
self-employed  to  help  himself  for,  in 
that  year,  such  people  were  allowed, 


for  the  very  first  time,  to  provide  for 
their  pension  out  of  their  gross 
earnings  rather  than  their  net  earnings. 
Even  so,  there  were  severe  restraints 
on  the  amount  and  the  timing  of 
contributions. 

Governmental  legislation  rarely 
satisfies  everyone's  needs  completely, 
but  the  latest  Finance  Act  goes  a 
considerable  way  towards  bringing  the 
self-employed  into  line  with  those  who 
enjoy  the  advantages  of  company 
pension  schemes. 

The  changes  which  affect  the 
amount  a  person  may  contribute  are: 

(a)  The  overall  limit  on  contributions 
to  a  pension  contract — hitherto  £3,000 
in  any  one  year — is  totally  abolished. 

(b)  The  allowable  percentage  of  net 
relevant  earnings  that  may  be 
contributed  to  such  a  scheme,  in  any 
one  year,  is  increased  from  15  per  cent 
to  171  per  cent  for  persons  born  in 
1916  or  later.  For  people  in  the  older 
age  bracket,  (born  before  1916)  the 
allowable  percentages  are  increased,  as 
follows: 

Previous  New 
Year  of  birth  maxima  %  maxima  % 
1914  or  1915  18  20| 

1912  or  1913  21  231 

1910  or  1911  24  261 

1908  or  1909  27  291 

1907  or  earlier  30  321 

(c)  When  calculating  "net  relevant 
earnings"  it  will,  from  April  6,  1980, 
no  longer  be  necessary  to  deduct 
personal  charges,  such  as  mortgage 
interest  payable  to  a  building  society 
or  bank,  but  stock  relief  will  now  be 
deductible  in  the  same  way  as  capital 
allowances. 


Greater  flexibility 


With  disappointing  results  coming  in 
from  many  of  the  High  Street 
multiples,  and  fluctuating  NHS 
demand,  it  is  difficult  for  the  chemist 
to  know,  from  one  year  to  the  next, 
what  his  likely  income  will  be.  Thus, 
until  now,  the  restraints  on  when,  and 
how,  one  could  contribute  to  a  personal 
pension  scheme  have  made  it  hard  for 
him  to  "plan"  for  retirement.  While 
the  changes  concerning  the  limits  of 
contribution  will  be  welcomed  by  all 
concerned,  it  is  perhaps  two  other 
provisions  of  the  Finance  Act  Which 
will  have  greater  relevance  to  the  truly 
self-employed. 

The  first  provision  is  that  a 
contributor  will  now  have  12  months, 
after  the  end  of  his  year  of  assessment, 
in  which  to  make  a  contribution  and 
elect  to  have  it  treated  as  though  it  had 
Continued  on  p496 
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Pretty  Polly  brings  back 

lovely  legs 

with  added  support! 


But  are  you,  the  retailer,  "getting  enough  support" 
from  your  main  wholesaler? 

If  you  are  one  of  the  increasing  number  of 
chemists  who  have  realised  the  profitable  sales 
opportunity  to  be  obtained  from  Pretty  Polly's 
fashionable  support  hosiery  and  currently  are 
unable  to  obtain  supplies,  we  invite  you  to  send 
us  your  order  now  by  using  the  pre-paid  order 
form  overleaf.  We  will  deliver  direct  all  orders  in 
excess  of  £35  in  value  and  invoice  you  through 
the  wholesaler  of  your  choice.  Orders  must  be  in 
pack  lots  only. 

Surprisingly  there  are  some  retailers  who 
have  never  stocked  support  hosiery  because  they 
are  as  yet  unaware  of  the  market  developments. 
Modern  support  hosiery  is  far  removed  from  the 
heavyweight  thick  stockings  that  Granny  wore. 
Up  to  date  techniques  and  modem  fibres  provide 
support  hosiery  which  still  looks  good  and 
provides  adequate  support  for  many  women. 
Pretty  Polly,  the  largest  supplier  of  support 
hosiery  in  the  UK  (and  the  leading  name  in 
fashion  hosiery)  offers  a  range  that  not  only 
provides  a  realistic  level  of  support  but  also 
brings  back  lovely  legs  (and  profit  for  you!!) 

Still  not  convinced?  Then  try  a  limited  test, 
choosing  sizes  2  and  3, Highlight  and  Sherry 
shades  in  Non  Stop  and  Stand  Easies,  by  far  the 
most  popular  in  the  range.  For  any  new  stockist, 
we  can  supply  a  merchandising  unit  plus  POS 
material —please  tick  the  appropriate  box  if  these 
are  required. 

Pre-paid  order  form  on  reverse. 


PRETTY  POLLY 
LIGHTWEIGHT  FASHION 
SUPPORT  HOSIERY 

Distributed  to  the  Pharmaceutical  Trade  by 
Pharmagen  Ltd.,  Runcorn. 


How  to  order 

To  obtain  your  Pretty  Polly  Support  Hosiery  requirements,  simply  fill  in  the  order  form  printed 
below  —  remember  to  ensure  you  obtain  your  requirements  direct  from  Pretty  Polly,  the  order 
should  exceed  £35  in  value  and  be  in  pack  lots.  You  will  be  invoiced  through  the  stated  wholesaler 
of  your  choice. 

Should  you  require  a  display  stand  to  hold  24  pairs  of  support  hosiery  and/or  a  display  card,  please 
tick  the  appropriate  box  below.  These  will  be  despatched  direct  from  Pharmagen. 


Normal 

R.S.P. 

Inc. 
V.A.T. 

Style 

Normal 
Trade 
Price 
ex  VAT 
(per  pack) 

Size 

High-  Persiai 
Light  Glow 

ii  Capri 

Tivo 

li  Sherry 

£1.20 

Non  Stop 
Comfort  Tights 
\Doxea  o  9f 

£4.76 

per 

c. 
o 

1 

2 

3 

£1.70 

Stand  Easies 
Tights 
(Boxed  6  s) 

£6.43 
per 

O 

1 

2 

3 

£2.65 

Sheer  Support 
Tights 

£4.91 
per 

1 
2 

£3.35 

(Boxed  3's) 

Tru  Support 
Tights 

3 

£6.205 
oer 

3 
1 
2 

£1.45 

(Boxed  3's) 

Stand  Easies 
Stockings 
(Boxed  12  s) 

3 

£10.97 
per 
12 

3 

SMjin 

llin 

85  p 
£2.10 

Pretty  Cool 
Tights 
(Boxed  12  s) 

Total  Control 
Tights 

£6.05 
per 
12 

£7.78 
per 
6 

1 

2 
1 

2 

SECOND  FOLD 


Postage 
will  be 
paid  by 
Licensee 


Do  not  affix  Postage  Stamps  if  posted  in 
Gt.  Britain,  Channel  Islands  or  N.  Ireland 


BUSINESS  REPLY  SERVICE 
Licence  Number  WA  551 


PHARMAGEN  LIMITED 
Chapel  Street,  Runcorn 
Cheshire  WA7  5AP 
England 


cer  White,  Director. 
Mace  Pring  Chemist,  Bromley,  Kent. 

Peter  White  was  certainly  sceptical 
en  the  Representative  demonstrated 
Inverness  Ear  Piercing  but  he  could 
see  the  ease  and  safety  of  the  system 
and  he  could  see  also  that  there 
just  might  be  some  money  in  it! 

Now  he  looks  back  smiling  at  the 
extra  turnover  it  has  brought  him —  * 
and  he  thanks  the  day  he  responded 
to  our  advertisement. 


Louis  Marcel  Ltd 

12  Bexley  Street 
Windsor  Berks. 


Peter  White  is  a  promotion-minded 
hemist  and  not  everyone  can  expect 
to  do  this  level  of  business,  but 
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The  Inverness  Ear  Piercing  system  is  unique.  It  is  the  only  system  that  is  100%  sterile  before, 
during  and  after  piercing,  because  it  uses  disposable  cassettes. 

The  instrument  itself  is  designed  for  smooth,  accurate  piercing  that  is  so  fast,  the 
customer  hardly  feels  anything. 

The  service  is  usually  carried  out  in  a 
corner  of  the  open  shop  and  all  that  is 
needed  is  a  chair.  The  complete 
piercing  takes  only  two  minutes  from 
start  to  finish. 

You  don't  have  to  spend  a  fortune  on 
advertising  to  get  it  going.  A  small 
window  display  will  bring  in  early 
customers  and  then  the  best  promotion 
of  all  starts  working  -  word  of  mouth  - 
satisfied  customers  talk  and  satisfaction 
is  guaranteed  with  Inverness. 


You  can  buy  the  Inverness  system  for 
about  £50  including  an  assortment  of 
the  disposable  earring  cassettes.  So 
send  in  that  card  today  and  find  a 
whole  new  business  waiting  for  you. 


Please  send  me  an  Inverness  brochure. 


Please  ask  a  representative  to  telephone 

me  to  arrange  a  No  Obligation  demonstration. 


□ 


□ 


Name  

Address  

Telephone  No. 


\mm 

Automatic  Ear  Piercing 

The  most  trusted 
Ear  Piercing  System 
in  the  world 

LOUIS  MARCEL  LIMITED 

12  Bcxlev  Street.  Windsor.  Berks  Tel  WinH<™  ^1 


ON  THE  ROAD 

TO  RECOVERY 
YOU  NEED 


Between  now  and  next  spring,  with  a  nationwide  heavyweight  spend, 
ou're  going  to  be  seeing  a  lot  more  of  So  check  you're  re-fuelled  with 
ur  new  Complan  campaign.  stocks  now.  Because  once  our  advert- 
In  fact,  we're  supporting  the  brand  ising  takes  off,  you  can  be  sure  your 
ght  through  the  peak  winter  months  sales  won't  be  far  behind. 


InSUranCe  Continued  from  p494 

Pensions  opportunity  for 
self-employed 


been  paid  in  that  year  of  assessment. 
This  is  probably  the  most  important 
change  for  a  retail  pharmacist,  for  he 
rarely  knows  the  amount  of  his  net 
relevant  earnings  before  the  end  of  his 
year  of  assessment.  Indeed,  the  Finance 
Act  goes  a  little  further  for,  in 
exceptional  cases  Where  there  are  no 
net  relevant  earnings  in  the  first  12 
months  extension,  the  Inland  Revenue 
will  agree  to  a  further  12  months 
extension  (making  24  months  in  all). 
This  second  extension  will  be  of 
particular  benefit  in  a  retirement  or 
"business  sale"  situation. 

A  further  new  provision  has  been 
introduced  whereby  unused  tax  relief 
may  now  be  carried  forward  for  up  to 
six  years,  starting,  retrospectively,  with 
the  tax  year  1974-75.  Unless  there  is 
some  change  in  the  legislation  in  the 
future,  this  will  have  a  "roll-on"  effect 
and,  again,  will  give  retail  pharmacists 
far  greater  flexibility  as  to  when  they 
decide  to  make  a  contribution. 


Six  year  review 

The  immediate  implication  is  that 
anyone  in  the  profession  may  examine 
each  of  his  previous  six  tax  years — 
right  back  to  1974-75 — and  if,  for  that 
year,  or  any  subsequent  years,  he  was 
eligible  to  make  a  contribution  to  a 
retirement  annuity  contract,  but  had 
made  no  contribution  or,  alternatively, 
if  the  contribution  that  he  made  was 
less  than  that  which  he  could  have 
made,  then  a  further  contribution 
can  be  paid  to  cover  the  whole,  or  part, 
of  the  short-fall. 

In  particular,  if  it  is  at  all  possible, 
ensure  that  you  contribute  sufficient  to 
make  up  the  maximum  that  you  would 
have  been  allowed  for  1974-75  because, 
after  April  5,  1981,  any  unused  relief 
for  that  year  will  be  lost  forever. 

In  general,  contributions  will  attract 
tax  relief  in  the  year  in  which  they  are 
paid,  and  at  the  rates  of  tax  applying 
for  that  year.  This  means  that,  for 
example,  if  you  were  paying  income 
tax  at  a  higher  rate  in  1974-75  than 
you  anticipate  paying  for  1980-81, 
then  the  relief  would  be  allowed  against 
your  earnings  in  the  current  year, 
and  the  tax  relief  granted  would  be  at 
the  lower  rate.  This  provision,  to  pay 
premiums  in  respect  of  previous  years, 
may  only  be  utilised  in  respect  of  that 
portion  of  a  proposed  contribution 
which  exceeds  the  new  allowable 
percentages  for  1980-81  onwards. 

This  greater  flexibility  may  sound 
extremely  complex,  but  a  few  words 


with  your  accountant  will  ensure  that 
he  gives  you  the  appropriate  figures 
and,  of  course,  his  recommendations. 
How  many  times  have  you  heard  the 
phrases  "if  only  I  could  do  it  again — 
this  time  differently"  or  "if  only  I  had 
known  at  the  time"?  Now,  with  the 
"reopening"  of  the  last  six  tax  years, 
you  have  a  golden  opportunity. 


Time  limit 

Every  change  that  I  have  mentioned 
so  far  has  either  been  an  increase  or 
an  extension  on  how  much,  and  when, 
one  can  contribute.  There  is  one  other, 
very  important,  change  in  the  Finance 
Act,  and  this  is  the  restriction  on 
unrelieved  premiums. 

In  the  past  it  has  been  possible  to 
pay  more  than  your  "allowable  limit" 
in  a  particular  year,  and  carry  forward 
the  excess,  or  unrelieved  premium,  for 
tax  relief  in  subsequent  years.  This 
facility  is  going  to  be  withdrawn. 

As  a  concession,  however,  it  will 
continue  to  be  available  up  to,  but  not 
beyond,  April  5,  1982,  so  that  anyone 
Who,  as  at  April  5,  1980,  had  excess 
or  unrelieved  premiums  carried 
forward,  may  now  obtain  complete 
and  total  relief  in  respect  of  those 
premiums  in  either  the  current  year, 
or  in  1981-82.  Furthermore,  he  will 
be  able  to  choose  as  to  how  the  relief 
will  be  allocated  between  the  two 
years  in  question. 

However,  an  unrelieved  premium 
cannot  be  paid,  after  April  5,  1980, 
for  relief  after  April  5,  1981.  Again, 
the  rate  of  tax  relief  that  will  be 
allowed  on  any  unrelieved  premiums 
will  be  the  appropriate  rate  applying 
in  either  1980-81  or  1981-82,  and  not 
the  rate  applying  in  the  year  that  the 
excess  premium  was  paid.  Remember, 
the  absolute  deadline  to  obtain  tax  j 
relief  on  such  premiums  is  April  5, 
1982.  If  the  relief  has  not  been  taken 
by  then  it  will  be  lost  forever. 


Other  changes 

There  are  two  other  changes  in  the 
Finance  Act,  concerning  "widow's 
lump  sum  or  annuity"  policies,  which 
may  run  in  parallel  with  a  personal 
pension  policy.  These  are: 

□  The  overall  limit  on  contributions — 
hitherto  £1,000  in  any  one  year —  is 
totally  abolished,  although  the 
allowable  percentage  of  net  relevant 
earnings  that  may  be  contributed 
remains  at  5  per  cent  per  annum. 

□  Furthermore,  the  restrictions  on  the 


type  of  recipient  to  whom  death 
benefit  lump  sums  may  be  paid  are 
completely  removed.  This  has 
considerable  implications  concerning 
capital  transfer  tax,  for  the  Finance 
Act  allows  for  a  lump  sum,  payable 
upon  death  before  retirement,  to  be 
nominated  for  the  benefit  of,  say,  your 
children,  or  for  the  benefit  of  a  working 
partner. 

Originally,  such  a  sum  would  have 
formed  part  of  your  estate,  and  it 
would  have  been  automatically  liable 
to  capital  transfer  tax  unless  it  passed 
to  your  spouse.  Now,  a  policy  can  be 
written  for  the  benefit  of  anyone,  and 
will  qualify  for  CTT  exemption. 


Conclusion 

Contributions  to  a  personal  pension 
policy  give  tax  relief  and  benefits  that 
are  extremely  generous.  This  may 
sound  fulsome,  but  I  would  argue  that 
it  is  justified.  You  will  obtain  total 
tax  relief,  at  the  highest  rate  that  you 
pay  tax,  on  your  contribution.  Your 
money  will  be  invested  in  a  life 
insurance  company's  pension  fund 
which  is  entirely  free  of  liability  to  tax. 
The  pension,  when  paid  to  you,  will 
be  treated  as  earned  income,  and  will 
not  attract  investment  income 
surcharges. 

There  wili  be  many  reasons  for 
"putting  off"  contacting  your 
accountant.  These  reasons  will  be 
important — but  so  is  your  future. 
Don't  consider  yourself  only — consider 
other  members  of  your  family  and,  of 
course,  any  business  partners.  Could 
they  benefit  from  this  golden 
investment  opportunity?  f 

It  is  important  to  act  without  delay. 
Because  a  pension  is  linked  to  your 
life  expectancy,  a  delay  now  can  mean 
only  one  thing — a  reduced  pension  in 
retirement!  Contact  your  accountant 
today,  or,  if  you  are  already 
contributing  to  this  type  of  pension 
scheme,  contact  the  insurance  office.  I 
am  sure  they  will  be  only  too  pleased 
to  assist  you.  ■ 
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NOW  THERES  A  NEW  ELNETT 
FOR  DRY  DAMAGED  HAIR 


L'Oreal  have  solved  the 
problems  of  finding  a  hairspray 
specially  for  dry  damaged  or 
colour-treated  hair. 

The  answer  is  new  Elnett 
Gentle,  a  real  innovation  in 
hairsprays. 

For  dry  and  damaged  hair 
which  lacks  shine,  Elnett  Gentle 
will  do  more  than  hold  it  in  style. 
Elnett  Gentle  will  give  the  extra 
shine  and  gloss  it  needs. 

Its  special  formula  combines 
the  hold  women  expect  from 
Elnett,  with  extra  conditioner  to 
improve  the  shine  and  gloss  of 
the  hair. 

Elnett  Gentle  takes  a 
deserving  place  next  to  Elnett 
Satin  hairspray 


Make  sure  you  have  this 
latest  addition  on  your  shelves 
soon.  And  offer  your  customers 
the  finest  hairsprays  the  world 
has  known. 


L'OREAL 


OCTOBER'S  MEMBER 


REDUCED  BY 


erto  Balsam  Shampoo 


31 


REDUCED  BY 


Alberto  Balsam  Conditioner 


REDUCED  BY 


Brut  33  Antiper spirant 


REDUCED  BY 


Brut  33  Deodor 


REDUCED  BY 


Johnson's  Baby  Powder 


18 


IS 

2 


Why  not  become  I 
part  owner  of  your  own 
wholesale  organisation] 


MONEY  MAKERS 


Available  1st -29th  October  1980 


.Whites 


REDUCED  BY 


18 


REDUCED  BY 


aseline  Petroleum  Jelly 


2 


■ 


REDUCED  BY 


W4 


REDUCED  BY 


eradent  Tablets 


13* 


REDUCED  BY 


LL 


facare 


12 


The  offers  shown  above  include  the  maximum  10% 
monthly  profit-share  available  to  UniChem  Members. 


Send  off  this  coupon. 

I  am  an  independent  retail  pharmacist  and  would  welcome 
more  information  about  UniChem. 


Name. 


Address. 


_Date. 


Send  to:  UniChem,  Crown  House,  Morden,  Surrey, 
SM4  5EF 


^CD980| 


WELL  HAVE  EVEN 
MORE  PRESENCE 


THIS  CHRISTM 


Every  Christmas  we  bring  out  a  gift  pack  for 
Midas.  And  every  Christmas  sales  double. 

But  this  Christmas  is  going  to  be  different. 
Because  now,  new  Midas  Apple  h  Fresh  is  also 
available  as  a  Christmas  gift  pack.  Giving  your 
customers  twice  as  many  reasons  for  putting 
Midas  on  their  shopping  list. 
Which  will  mean  more  presents  for  everyone  and 
a  Happy  New  Year  to  all.  BEECHAM  TOILETRIES 

won't  get  left  on  the  shelf. 


TOILETRIES  won't  getleft  on  the  shelf  BEH 


BP  CONFERENCE 


The  manufacture  and 
supply  of  contact 
lens  products  

Speakers  at  Wednesday  morning's  professional 
session  explained  the  problems  involved  in  making 
contact  lens  solutions,  and  an  optician  described  how 
he  "makes  life  difficult"  for  local  pharmacists  by 
insisting  that  his  patients  use  only  the  solutions  he 
recommends. 


The  problems  associated  with  the 
formulation  of  contact  lens  solutions 
are  those  associated  with  all 
ophthalmic  products,  namely  to 
produce  non-irritant,  sterile  solutions 
that  can  bring  about  their  stated 
functions  and  that  will  remain  usable 
on  storage. 

These  problems  were  outlined  in 
a  paper  by  Dr  D.  J.  G.  Davies,  Bath 
University  School  of  Pharmacy  and 
Pharmacology,  who  said  that  lens 
solutions  must  be  able  to  perform 
their  ifunctions  of  cleaning,  wetting  or 
disinfecting,  while  dealing  with  chance 
microbial  contamination.  The 
following  is  an  extract  from  his  paper: 

Wide  variation 

"It  is  a  simple  task  to  formulate 
wetting  and  cleaning  solutions  and 
perhaps  the  surprising  fact  is  the  wide 
variation  that  exists  in  commercially 
available  solutions.  It  would  appear 
sensible  to  formulate  solutions, 
isotonic  and  close  to  pH  7.2  so  that 
they  are  compatible  with  normal  tears. 
The  pH  of  available  solutions  varies 
from  3  to  1 1  for  no  logical  reason, 
some  of  them  having  water  as  the 
vehicle,  others  being  adjusted  to 
isotonicity,  while  others  use  normal 
saline  as  the  vehicle  and  are  thus 
hypertonic.  These  variables  are 
probably  not  of  great  significance  to 
the  patient  and  the  only  troublesome 
problem  facing. the  formulator  is  in  the 
choice  and  concentration  of 
preservative,  although  these 
formulatory  variables  can  markedly 
influence  the  efficiency  of  the 
antimicrobial  agent. 

"Preservatives  used  are  the  same  as 
those  for  soaking  (disinfecting) 
solutions — benzalkonium  chloride, 
chlorhexidine,  gluconate,  thiomersal, 
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chlorbutol  and  phenylmercuric  nitrate 
for  hard  lenses;  chlorhex'idine 
gluconate  and  thiomersal  for  soft 
lenses.  Others  in  limited  use  include 
phenylethanol,  sorbic  acid  and 
povidone-podine. 

"Many  solutions  also  contain  0.1 
per  cent  EDTA  as  a  synergist.  The 
low  concentration  of  these  chemicals 
used  reflect  a  desire  to  minimise 
irritancy,  but  can  lead  to  a 
considerable  reduction  in  antimicrobial 
efficiency.  It  has  been  reported  that 
benzalkonium  chloride  and 
chlorhexidine  accelerate  the  break  up 
of  the  precorneal  film  due  to  their 
cationic  surfactant  nature,  while 
benzalkonium  chloride  is  known  to 
disrupt  intracellular  cement.  It  has 
been  reported  that  benzalkonium 
chloride  and  chlorbutol  are  too 
irritant  to  be  used  with  hydrogel 
lenses  because  they  can  bind  to  lens 
surfaces. 

"The  preservative  of  choice  for 
hydrogels,  in  terms  of  efficiency, 
stability  and  general  tissue  tolerance 
would  appear  to  be  chlorhexidine, 
although  there  is  no  general  agreement 
on  its  lack  of  irritancy.  The  problem 
is  to  choose  a  high  enough 
concentration  to  kill  bacteria 
effectively  while  still  being  low  enough 
to  cause  little,  if  any,  irritancy. 

Another  problem  is  the  choice  of 
packaging  materials.  Plastics  are  used 
almost  exclusively,  with  polyethylene 
being  the  most  popular.  However  this 
material  and  others  such  as 
polypropylene  can  sorb  components 
of  the  solution,  particularly 
preservatives  which  can  have  a 
disastrous  effect  on  the  anti-microbial 
efficiency. 

"Studies  of  these  interactions 
have  shown  that :  Thiomersal  and 
chlorbutol  can  be  sorbed  to  such  an 


NEWCASTLE  UPON  TYNE 

PROFESSIONAL 

extent  that  their  antimicrobial 
efficiency  will  be  seriously  reduced; 
container  interactions  occur  with 
benzalkonium  chloride  and 
chlorhexidine  digluconate  by  what  is 
probably  a  surface  adsorption  process, 
which  results  in  a  low  loss  on  storage 
and  would  not  be  expected  to  impair 
antimicrobial  efficiency — 'however, 
solutions  containing  chlorhexidine 
digluconate  above  pH7  will  result  in  a 
loss  of  the  disinfectant  due  to 
degradation;  losses  from 
polypropylene  containers  on  storage 
occur  less  rapidly  than  from 
polyethylene  bottles  and  the 
preservative  content  seems  to  be 
lower  where  low  density  filled 
polyethylene  bottles  are  used;  a 
further  problem  may  be  the  loss  of  a 
cationic  preservative  such  as 
benzalkonium  chloride  due  to 
interaction  with  stearate  type  mould 
release  included  .in  the  plastics  mix." 

Complex  problems 


Dr  J.  B.  Kay,  technical  director, 
Contactasol  Ltd,  agreed  that  the 
manufacture  of  contact  lens  solutions 
is  little  different  in  principle  to  the 
manufacture  of  any  aseptically  filled 
pharmaceutical  product.  But  in 
practice  some  of  the  manufacturing 
problems  are  intensified. 

His  paper  dealt  first  with 
formulation:  "Contact  lens  solutions 
may  be  relatively  complex  compared 
to  many  eyedrops.  Preservatives  used 
in  lens  solutions  are  present  in  very 
low  concentrations  and  problems 
relating  to  stability  and  preservative 
capacity  may  be  increased  due,  for 
example,  to  the  adsorption  or 
absorption  of  preservatives  into  the 
container.  Considerable  research  is 

Continued  on  p504 
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multivitamins 


plus  IRON 


120 

days 
supply 


sanatogen 
junior 
vitamins 

help  ensure 
healthy  children 


100 

sanatogen® 
vitamin  C 
tablets 


enbb\K 


THERE'S  A  GROWING 

NEED  FOR 
SANATOGEN  VITAMINS 
ON  YOUR  SHELVES 


Sanatogen  is  already 
the  biggest  selling  range  of 
vitamins.  We  have  nearly  a 
50%  share  of  the  market. 

And  what's  more,  we're 
growing  rapidly. 

That's  because  we  have 
more  experience  than  any 
other  Company.  And  we're 


more  progressive  than  any 
other  Company. 

Sanatogen  was  the  first 
vitamin  range  with  national 
television  support.  And  the 
first  with  a  national  poster 
campaign. 

And  we  also  spend  more 
on  advertising  than  any  other 
Company. 

Our  television  and  poster 
campaigns  are  backed  by  a 
full-colour  campaign  in  the 
women's  press  and  with 
colourful,  eyecatching  display 
material  for  your  shops. 

So,  the  more  of  our 
tablets  and  tonic  you  take,  the 
more  you'll  feel  the  benefit! 


SANATOGEN 
THE  VITAMIN  PEOPLE. 


BP  CONFERENCE 


Contact  lens 
products 

Continued  from  p501 

required  on  the  interaction  between 
solutions  and  plastics. 

"In  general,  stability  problems  are 
similar  to  those  in  the  formulation  of 
most  pharmaceutical  solutions.  Two 
common  examples  are  the  liberation 
of  acetic  acid  due  to  the  hydrolysis  of 
polyvinyl  alcohol  causing  a  lowering 
of  pH,  and  decomposition  of 
bicarbonate  buffers  causing 
precipitation  of  chlorhexidine  as  the 
carbonate  salt. 

"Basic  performance  tests  are 
necessary  to  demonstrate  a  satisfactory 
anti-microbial  property  for  safety 
evaluation,  if  materials  with  established 
uses  in  ophthalmic  products  are  used, 
full  toxicity  tests  are  not  generally 
required  in  the  UK  but  tests  are 
restricted  to  the  evaluation  of  eye 
irritancy. 

"Adequate  buffering  is  often 
essential  to  maintain  good  chemical 
stability.  Attention  may  also  be  paid 
to  isotonicity  but  general  experience 
suggests  that  this  may  not  be  of  major 
importance.  Any  influence  which 
dissolved  solids  may  have  on  soft  lens 
curvature  must  also  be  taken  into 
account. 

Secondly,  Dr  Kay's  paper 
considered  processing  procedures: 
"Normal  practice  is  to  fill  the  solutions 
under  aseptic  conditions  into  previously 
sterilised  plastic  containers  using 
established  techniques. 

Bulk  solutions  are  normally  sterilised 
by  filtration  which  may  present  serious 
problems  since  the  presence  of  viscosity 
increasing  agents  may  retard  the 
filtration  rate.  Further  problems  may 
be  encountered  due  to  absorption/ 
adsorption  of  preservatives  by  the 
filter  materials.  Consequently,  post 
filtration  assay  and  re-adjustment  may 
be  required." 


An  optician's 
viewpoint 

Mr  Kenneth  Rowley,  a  Hull 
ophthalmic  optician,  described  how  he 
fits  new  patients  with  contact  lenses 
and  how  he  indoctrinates  them  with 
the  need  for  strict  hygiene  in  the  care 
of  their  lenses. 

"I  make  life  difficult  for  the 


pharmacists  in  my  area  by  stressing 
that  my  patients  must  not  use  any 
brand  of  solution  other  than  the  one 
I  recommend,  without  seeking  my 
specific  permission,"  he  said  in  his 
paper. 

"I  point  out  that  use  of  the  wrong 
solution  couid  well  cause  very  sore 
red  eyes,  and  result  in  having  to  give 
up  the  use  of  contact  lenses  until  the 
condition  clears."  He  also  warns  of 
dire  Consequences  if  the  storage 
solution  is  not  changed  every  day. 


Availability 

"It  is  essential  that  the  patient  must 
be  able  to  obtain  the  appropriate 
solutions  readily,  I  ensure  that  I 
always  stock  all  the  solutions  I 
recommend  in  case  patients  are 
unable  to  get  them  from  the  local 
pharmacy.  'Many  seem  to  prefer  to 
obtain  supplies  when  they  return  to  my 
practice  for  follow  up  appointments." 
He  also  keeps  a  small  selection  of 
other  solutions  as  a  service  for  contact 
lens  wearers  not  fitted  in  his  practice. 

"Opticians  normally  obtain  these 
solutions  from  a  wholesaler  who  is 
frequently  also  a  contact  lens 
manufacturing  laboratory  distributing 
solutions  as  a  sideline.  The  optician 
often  pays  postage  on  these  solutions 
and  it  is  not  unknown  for  the  postage 
to  exceed  the  discounts  when  small 
quantities  are  ordered. 

"It  would  seem  possible  that  the 
pharmaceutical  wholesalers  could 
extend  their  excellent  service  to 
pharmacists  at  relatively  low  cost  to 
include  occasional  (rather  than  daily) 
delivery  calls  to  the  local  opticians. 
Such  a  service  as  part  of  the  normal 
delivery  round  could  perhaps  be  more 
economical  than  paying  very  high 
postage  charges. 

"Only  a  few  opticians  make  a 
profit  from  sales  of  contact  lens 
solutions,  most  just  about  break  even, 
and  many  actually  lose  money  by 
providing  the  service.  Clearly  the 
pharmacist  with  a  well  organised 
supply  and  tight  stock  control  can 
extract  a  profit  where  the  optician — 
truly  an  amateur  in  this  activity — will 
fail  to  do  so.  Presumably  the 
pharmaceutical  wholesalers  do  not 
consider  us  worth  bothering  with, 
because  I  know  of  no  optician  in  my 
area  who  runs  an  account  with  such 
a  distributor. 

"Perhaps  the  wholesalers  are  right 
and  at  least  the  majority  of  opticians 
would  be  well  advised  to  leave  the 
supply  of  contact  lens  solutions  to  the 
pharmacist.  In  the  final  analysis,  in 
this  particular  sphere,  it  is  you  the 


pharmacist  who  is  the  true 
professional." 

Describing  the  different  types  of 
lenses,  Mr  Rowley  said  that  the 
newer  gas  permeable  hard  lenses 
combined  many  advantages  of  both 
hard  and  soft  lenses  in  "one  generally 
very  satisfactory  compromise."  They 
offered  vision  as  sharp  as  ordinary 
hard  lenses  while  comparing 
favourably  for  comfort  with  soft 
lenses. 

Before  he  sees  any  new  patient 
he  issues  a  copy  of  his  fee  structure 
showing  that  they  will  pay  more  for 
the  professional  service  rather  than 
the  cost  of  the  lenses. 

"Thus  by  the  time  I  first  meet  a 
new  patient  I  know  that  he  has  been 
conditioned  to  expect  a  high  standard 
of  skill  and  care  from  me,  and  also  to 
realise  that  high  quality  professional 
care  does  not  come  cheaply." 


Consumer  article 


Speakers  criticised  an  article  on 
contact  lens  solution  that  appeared 
in  the  previous  week's  Woman.  The 
article  had  drawn  attention  to  the  risks 
of  using  unsterilised  solution  and  said 
that  laboratory  tests  carried  out  at  the 
magazine's  request  had  identified 
"800,000  bugs  per  ml"  in  a  large 
bottle  of  Transoak.  Dr  Davies  said 
he  doubted  the  validity  of  these  results; 
Transoak  was  a  safe  and  adequately- 
formulated  product. 

Dr  Kay  agreed,  saying  that  much 
more  information  was  needed  about 
the  microbiological  tests  used  on  the 
organisms  isolated  before  the 
significance  of  the  results  could  be 
established. 

Mr  Rowley  believed  there  was  no 
place  for  the  "consumerised  journalist" 
approach  to  advise  on  which  solutions 
to  use.  He  always  warned  his  patients 
not  to  use  solutions  recommended  by 
anyone  other  than  him  because  choice 
of  solutions  was  not  easy;  it  depended 
on  several  factors  such  as  lens  type 
and  the  patient's  eyes. 

The  Woman  article  quoted  work 
done  by  Dr  Davies  and  colleagues  at 
Bath  University  in  1974,  when  they 
discovered  that  some  contact  lens 
solutions  were  deficient  in 
preservatives — "instead  of  killing  any 
bugs  they  encouraged  their  growth. 
Result,  if  we  scratched  or  damaged 
the  surface  of  our  eyes — almost  certain 
infection".  Dr  Davies  told  C&D  later 
that  the  first  sentence  was  untrue  and 
the  second  was  "scaremongering" — 
Editor. 

Continued  on  p507 
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DOUBLE 

THE  GUARD! 


The  lavatory  cleansing  cube 
with  detergent  foam 


The  ladies  have  always  gone  for 
Blue  Guard  value. 

And  now  with  the  new  Blue  Guard 
bargain  twin  pack  they'll  be  buying  double. 


Stock  it  and  get  double  value  from 
your  shelf  space. 

And  with  an  offer  as  good  as  this,  may 
we  suggest  you  double  your  order. 


BEECHAM  KNOW  HOW  TO  MARKET  AIRWICK  KNOW-HOW. 


Total  Success... 

Total-the  all- in-one 

contact  lens  solution 


Total  -  ihe  all-in-one  conlac!  lens  solution  Specially  tormulaled  for  the  on- 
the-go  coniacl  lens  wearer  too  busy  to  bother  with  a  multitude  ot  bottles  And 
for  the  experienced  wearer,  simply  anntous  to  discover  an  easier  alternative 
An  overnight  soak  in  Total  disinlects  and  hydrates  the  lens  Oaily  cleaning 
with  Total  helps  keep  lenses  clear,  while  the  occasional  drop  or  two  cushions 
Ihe  lens  and  comlorts  the  eye  What  could  be  simpler-lor  you  or  your 
customer7 

Over  three  quarters  ol  all  the  contact  lenses  in  use  are  known  to  be  Hard 
lenses  Total,  simple  to  use.  compact  to  display,  performs  all  the  lunctions 
once  requiring  the  use  ot  three,  sometimes  tour,  diflerenl  solutions 
Stock  Total,  and  consolidate  your  contact  tens  solution  section  Recommend 
Total,  to  your  customers  wearing  hard  or  ihe  new  G  P  (Gas  permeable) 
lenses,  lor  their  convenience,  comlon.  and  economy 


>q|l€RG^N 

OAlletgan  Limited  Fennels  Lodge.  St  Peters  Close.  Lood water, 
High  Wycombe.  Bocks  HP111JT  Tel  Bourne  End  (06285)  27  7  78 

Mam  distributor  lor  pharmaceutical  trade(Pharmagen) 


I 


Advertisement 
Materials 


We  should  like  to  draw  the  attention  of  adver- 
tisers to  paragraph  4  of  the  Conditions  of 
Acceptance  of  Orders,  which  states: 


PRINTING  MATERIAL  WILL  BE  RETAINED  for 
a  period  of  twelve  months  following  publica- 
tion after  which  they  will  be  destroyed,  unless 
their  return  has  previously  been  requested  by 
the  advertiser  or  his  agents'. 


We  regret  that  problems  of  storage 
compel  us  to  implement  this  rule 
more  rigidly  than  in  the  past  and  we 
wish  to  give  notice  that  all  materials 
used  June  1979,  will  be  destroyed 
unless  we  receive  instruction  by 
October  18,  1980,  to  return  them  to 
the  advertiser  or  agent. 


1 


T^rnaid 

STERILE 

DRESSING  PACK 

DRUG  TARIFF 


CONTENTS 

1  Absorbent  Gm*m  Tissue  Pad 

4  Absorbent  Gaoro  Swais  10  cm  i  10  i 

4  Urge  Calton  Wool  Balls 

I  Absorbent  Paper  Tmei 

t  Water  Repellenl  Paper  Sterile  Field 


Vernon-Carue  Urt 


STERILE 

5  GAUZE  PADS 

(GAUZE  SWABS  B.P.C.) 
?f;j,-x/5      8  PLY 


Vernon-Carus  Limited 


Vernon-Carus  Ltd.  pioneered 
commercially  produced  Sterile 
Dressing  Packs  in  the  United  Kingdom 
almost  twenty  years  ago  and  have 
led  the  field  ever  since. 

Packs  are  obtainable  from  all 
wholesale  chemists  and  conform  to 
the  National  Health  Service  Drug 
Tariff  Specification. 

T/ernaid 


REGD. 


THE BRAND LEADER 


VERNON-CARUS  LTD. 
Penwortham  Mills, 
Preston,  Lanes,  Tel:  744493/8 
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Computers  and  the 
development  of 
pharmacy  practice 

As  computers  make  "professional  knowledge"  available  PROFESSIONAL 
to  all,  the  professions  themselves  will  need  to  alter  to 
accommodate  the  opportunities  and  competition  that 
computing  implies,  according  to  Mr  D.  R.  Knowles,  area 
pharmacist,  Devon  AHA. 


NEWCASTLE  UPON  TYNE 


Mr  Knowles  began  with  a  review  of 
computer  'applications  in  various 
branches  of  pharmacy,  but  then  posed 
a  series  of  questions  the  profession 
would  soon  need  to  answer. 

The  professions  generally  had 
knowledge  they  regarded  as  their  unique 
province  and  which  they  guarded  in 
order  to  retain  their  role  in  society. 
"The  advent  of  a  definitive  programme 
outlining,  say,  all  known  clinically 
significant  drug  interactions  which  was 
available  to  general  medical 
practitioners  as  part  of  a  computer- 
based  interactive  prescribing 
programme  would  effectively  remove 


Contact  lens  solutions 

"Concluded  from  p504 

Mr  Peter  Taylor,  North  Staffs, 
asked  what  advice  the  general  practice 
pharmacist  should  give  when 
confronted  by  a  contact  lens  wearer 
with  the  red-eye  syndrome,  on  a 
Sunday  when  he  could  not  be  referred 
to  an  optician. 

Mr  Rowley  said  the  first  important 
step  was  to  make  the  patient  remove 
the  lenses.  Most  contact  lens  wearers 
were  strongly  antagonistic  towards 
spectacles  and  would  try  to  brave  it 
out  by  continuing  to  wear  their  lenses. 
"Don't  hesitate  to  frighten  them,"  he 
advised.  "Tf  they  insist  they  cannot 
see  without  their  lenses  tell  them  that 
they  could  end  up  with  a  raging  eye 
infection  and  not  see  for  the  rest  of 
their  lives." 

Tf  the  white  of  the  eye  looked 
slightly  red,  a  mild  decongestant  eye 
drop  could  be  recommended,  providing 
they  were  used  with  care  and  not 
allowed  to  mask  syndromes  of  severe 
infection.  If  the  whites  were  red  rather 
than  pink,  the  patient  should  be 
referred  to  a  hospital  casualty 
department.  ■ 


most  of  the  pharmacists'  contribution 
in  this  field. 

"Such  a  programme,  once  written, 
with  frequent  updating,  would  be 
available  to  everyone  who  had  the 
necessary  hardware  in  order  to  process 
the  data.  Thus  a  section  of  knowledge 
which  was  regarded  as  'pharmaceutical' 
would  become  a  common  currency." 

Mr  Knowles  therefore  posed  his 
first  question: —  "How  will  pharmacy 
adapt  to  the  sharing  of  knowledge  of 
systems?"  The  trend  away  from 
manipulative  skills  would  accelerate, 
and  pharmacists  were  being  encouraged 
to  adopt  a  more  clinical  role,  especially 
in  hospital  pharmacy.  However,  if 
computers  were  to  make  'available  to 
prescribers  the  'textbook'  knowledge 
of  pharmacology  and  pharmacy,  it 
would  be  no  good  training  pharmacists 
to  perform  a  role  which,  by  the  time 
they  became  proficient  would  already 
have  been  taken  over  by  a  computer. 

"It  is  the  work  of  a  profession  for 
the  practitioner  to  adapt  the  general 
knowledge  of  the  profession  to  the 
specific  need  of  an  individual  patient. 
This  requires  the  exercise  of  experience, 
skill  and  judgment.  If  pharmacy  is  to 
proceed  in  this  direction,  which 
undoubtedly  it  should  because  it  is  an 
area  which  is  very  hard  to  computerise, 
it  is  difficult  to  see  how  it  could  do  so 
unless  the  pharmacist  and  the  doctor 
become  geographically  and 
professionally  much  closer  together. 

"Pharmacists  and  doctors  are  both 
independently  developing  computer 
systems  at  the  moment,  yet  they  will 
both  need  a  great  deal  of  the  same 
information.  It  would  make  good 
economic  sense  and  be  in  the  patient's 
interest  for  the  two  professions  to 
have  appropriate  levels  of  access  to 
the  same  shared  record."  Mr  Knowles' 
second  question  was  "Should  pharmacy 
and  medicine  share  the  data-base?" 


Most  of  the  early  development  of 
computers  for  pharmacists  had  been 
done  by  commercial  interests,  and  this 
was  only  right  and  proper  he  said.  The 
present  rate  of  development  was  so 
rapid  that  there  was  a  need  for 
continuing  involvement  of  the  whole 
profession.  The  Pharmaceutical  Society 
had  already  set  up  a  working  party  on 
computers  of  which  Mr  Knowles  was 
himself  a  member.  The  final  question 
he  asked  was :  "Do  we  need  to  set  up 
a  steering  group  to  co-ordinate 
computing  practice?" 

Mr  Knowles  made  no  attempt  to 
answer  his  questions,  hoping  that  they 
would  be  debated  in  the  discussion.  He 
finished  by  saying  that  he  thought  the 
pharmaceutical  use  of  computers  in  the 
UK  was  currently  at  the  "lift-off 
point".  "The  decisions  we  make  now 
may  well  affect  our  future  as  a 
profession." 

Experience  of  using  a  computer  for 
professional  purposes  in  general 
practice  was  discussed  by  Mr  J.  Winters 
from  The  Netherlands. 

He  explained  how  the  pharmacists' 
changing  role  was  being  recognised  in 
his  country  through  involvement  in  a 
new  area — "drug  surveillance".  Last 
year  doctors  and  pharmacists  had 
jointly  defined  this  as  "the  collection 
and  arrangement — both  by  the  doctor 
and  the  pharmacist — of  data  relating  to 
the  patient,  including  data  on 
medicaments  previously  supplied,  in 
order  that  they  may  judge  in  the  best 
possible  way  whether  the  use  of  a 
medicament  intended  for  this  patient 
may  lead  to  an  optimal  course  of  the 
pharmacotherapy  aimed  at,  with 
minimal  risk  for  the  patient." 

(Mr  Winters  described  how  this  new 
role  had  at  first  involved  the  creation  of 
patient  records  using  a  card  system' — 
70  per  cent  of  patients  insured  with 
sick  funds  were  required  to  register 
with  a  pharmacy.  However,  OTC 
products  for  self -medication  were  still 
available  from  supermarkets  etc. 

The  problem  with  cards  was  the 
work  load,  some  400  prescriptions 

Continued  on  p511 
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Numark 
get  oil  the 

BIG  BRANDS,  BIG  PRIZES 


Brand  leaders  at 
Super  Low  Prices. 

Big  Autumn  promotion. 

Two  great  collections  of  keenly  priced  brand 
leaders,  carefully  chosen  to  spread  over  the 
whole  range  of  family  buys  for  maximum 
appeal  to  all  Numark  Chemists'  customers. 

Stage  I 
October  6th  to  25th. 

Stage  II 
November  3rd  to  1 5th 


IMS  * 


Fantastic  Winter 

Break  Holiday 
Competition. 

Who  wouldn't  love  a  luxury  long  weekend  in  one  of 
the  great  cities  of  Europe  to  cheer  up  the  gloom  of 
winter.  Certainly  it's  going  to  appeal  to  customers  in  a 
big  way.  Prizes  of  luxury  luggage  sets  and  bottles  of 
Vintage  Champagne  keep  up  the  special  Winter  Break 
excitement. 


Its  our  biggest  ever  promotion. 
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1G  OFFERS,  BIG  ADVERTISING 


[Two  ways  for 
Numark  Chemists 
to  win. 

Numark  chemists  can  win  a  marvellous 
Winter  Break  holiday  too  in  Numark's 
shop  identity  and  merchandising 
competition. 

Plus  more  chances  to  win  a  luxury 
luggage  set  or  the  Vintage  Champagne 
for  the  Numark  chemists  who  issue  the 
winning  consumer, 
entry  forms. 


Massive 
advertising 
back  up. 


There's  big  support  for  the  promotion  right  through 
both  stages.  Big  spaces  in  the  Daily  Mirror,  Sunday 
Post,  T.V.  Times,  Woman's  Realm, 
Womans'  Weekly,  Woman  and 
lots  of  local  newspapers, 
plus  time  on  Ulster  TV. 

And  a  bumper 
bundle  of  colourful 
point  of  sale  material  to 
catch  the  eye  and  fire 
the  imagination.  Just 
what's  needed  to  draw 
more  customers 
than  ever  into 
Numark  chemists. 


Srt6lh-Novl5th. INUMARK 


.CHEMIST 
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Royal's  new 

Business  Risk  Combined  Policy 
can  save  you  time  an^  mnn^v 


Royal's  new  Business 
Risks  Combined  Policy  is 
designed  to  take  care  of 
most  aspects  of  your 
business  insurances  in  one 
document. 

You  pay  only  one 
premium— by  easy 
payments  if  you  wish- 
there  is  only  one  renewal 
date,  and  you  deal  with  just 
one  Insurer.  Apart  from  the 


obvious  advantages  of 
speed  and  convenience,  you 
may  also  find  you  are 
eligible  for  special  premium 
discounts. 

So  open  up  your 
document  file,  count  how 
many  different  pieces  of 
paper  go  to  make  up  your 
business  insurance  and  see 
how  Royal's  new 
development  can  help  you. 


Speak  to  your  broker  or 
local  Royal  Office  now  and 
simplify  one  area  of  your 
business  life. 


Royal 
Insurance 

looks  after  you.  Fast. 

Royal  Insurance,  New  Hall  Place,  Liverpool  L693EN. 


BP  CONFERENCE 


Computers  and  the  development 
of  pharmacy  practice 


Continued  from  p507 
being  processed  daily  in  Mr  Winters 
pharmacy  and  more  than  10,000  cards 
being  required.  Recently,  however,  he 
had  changed  to  an  IBM  series  1  model 
with  a  main  storage  of  128K  and  a 
fixed  disk  storage  of  13  million 
characters,  coupled  with  two  display 
stations  and  a  printer. 

Keying-ln  the  patient's  name  or  sick 
fund  number  called  up  all  data  relating 
to  the  patient.  Input  of  the  name  of 
the  medicament  then  displayed  the 
form  of  administration  and  posological 
data  and  once  the  chosen  form  was 
entered  into  the  system,  the  computer 
displayed  the  complete  patient  history 
on  the  screen.  An  asterisk  indicated 
possible  interaction,  allowing  the 
pharamacist  to  decide  whether  to 
deliver  the  medicine  or  not.  The 
computer  also  printed  labels  and 
calculated  prices — even  preparing  a 
receipt  where  cash  was  paid. 

Another  computer  application 
involved  the  "Informatorium 
Medicamentorum"  and  the  "Taxen" 
(price  list)  published  toy  K'NiM'P — the 
Royal  Dutch  Association  for  the 
Advancement  of  Pharmacy.  By  the 
end  of  the  year  it  was  hoped  to 
produce  up-to-date  medicament  files 
for  any  pharmacist  requiring  it,  and 
it  was  intended  to  make  the  databank 
directly  available  to  pharmacists 
by  means  of  a  terminal  and  switched 
line;  viewdata  systems  were  also  being 
investigated. 


Cluster  system 


However,  because  of  the  cost  of 
on-line  facilities  a  "cluster"  system 
was  being  investigated  whereby  a 
limited  number  of  pharmacists  shared 
the  use  of  one  computer  installed  with 
one  of  them,  while  the  others  had 
display  stations  and  printers  linked  to 
it  by  means  of  leased  telephone  lines. 
The  system  made  drug  surveillance 
possible  during  weekends  because  a 
deputising  pharmacist  could  access  the 
files  of  colleagues  in  the  cluster. 

Elaborating  on  his  ideas  during  the 
discussion,  Mr  Knowles  stressed  that 
there  would  always  be  a  need  to  assess 
each  individual  patient  so  there  would 
always  be  a  decision-making  role  for 
the  pharmacist,  whether  the  necessary 


information  was  derived  from  a  book 
or  from  a  computer. 

At  present,  only  the  "enthusiasts" 
made  full  use  of  available  information. 
Most  pharmacists  had  books  on  drug 
interactions  but  how  often  did  they 
consult  these  books,  particularly  when 
the  pharmacy  was  crowded  with 
patients'?  Computers  enabled  instant 
access  to  such  information.  Pharmacists 
needed  to  move  away  from  the 
traditional  manipulative  role  to  an 
advisory  role  and  computers  would 
allow  them  to  have  more  time  to  give 
advice. 

This  point  was  taken  up  by  other 
members  of  the  audience  who  were 
concerned  that  staff  might  waste  too 
much  time  and  energy  on  the  computer, 
which  should  be  regarded  as  a  tool 
rather  than  a  master. 

Mr  Knowles  went  on  to  say  that  the 
first  main  question  to  be  answered  was 
— how  should  the  profession  develop 
over  the  next  20  years?  The  second 
question  was — what  could  computers 
do  to  help?  "It  appears  that  we  haven't 
yet  sorted  out  the  first  question,"  he 
observed. 

He  believed  that  the  Department  of 
Health  or  British  Medical  Association/ 
Pharmaceutical  Society  should  fund 
experiments  to  assess  the  computer's 
potential  in  pharmaceutical  care.  Mr 
J.  Winters  agreed  that  such  data  was 
necessary  to  convince  those  bodies  who 
would  ultimately  have  to  pay  that 
computerisation  was  a  cost  effective 
exercise. 

Mr  Alan  Smith,  PSNC  chief 


Some  diners  at  Wednesday  evening's  banquet 


Dr  W.  N.  Pitkethly,  conference  local 
committee  chairman  is  greeted  at  the 
civic  reception  by  the  Lord  Mayor  of 
Newcastle,  Councillor  John  C.  Kerrigan. 


executive,  warned  that  if  the 
manipulative  role  was  taken  over  by 
an  advisory  role  which  in  turn  was 
computerised,  pharmacists  must  ensure 
that  they  were  involved  and  that  they 
developed  these  information  systems 
before  doctors,  so  that  doctors  would 
still  consult  them  for  advice.  If 
pharmacists  wanted  computerisation 
they  would  only  get  paid  for  it  when 
they  put  it  into  practice,  so  progress 
was  needed  before  the  next  overheads 
inquiry  in  1982. 

Mr  Myers,  Edinburgh,  was 
concerned  about  ensuring  confidentiality 
with  patients  records,  yet  pharmacists 
had  to  be  aware  of  the  patients' 
complete  medical  history  before  they 
could  give  effective  advice.  Mr  Knowles 
agreed  that  scrupulous  care  was 
needed  in  maintaining  confidentiality 
but  computer  information  could  be 
structured  so  that  different  people  had 
different  levels  of  access.  Pharmacists 
needed  enough  information  to  be  able 
to  prescribe  following  the  doctor's 
diagnosis,  otherwise  they  would  be 
making  decisions  at  a  technician's  level. 
However,  Mr  Knowles  insisted  that  he 
was  a  "political  realist"  and  such 
policies  had  to  be  pursued  slowly  or 
"the  door  will  shut  on  us  before  we 
start."  ■ 
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Immunology  faces 
the  future  

Immunology  has  a  glorious  past,  but  future 
developments  are  as  yet  uncertain,  the  symposium 
session  was  told.  However,  advances  in  understanding  of 
immunological  mechanisms  offer  great  potential 


The  current  state  of  knowledge  about 
the  immune  system  was  first  reviewed 
by  Dr  W.  Dawson,  Lilly  Research 
Centre.  The  following  is  an  extract 
from  his  paper. 

Only  in  the  last  10-15  years,  with  a 
massive  increae  in  immunological 
research,  has  the  complexity  of  the 
system  been  fully  appreciated.  It  is  now 
known  that  cells,  antibodies  and  other 
chemical  mediators  are  involved  in 
most  immune  responses  and  that  they 
probably  interact  in  a  complex  network 
of  homeostatic  mechanisms. 

The  main  cells  involved  are 
lymphocytes  and  various  types  of 
phagocytic  cells.  "B"-lymphocytes, 
derived  from  bone  marrow,  mature  to 
become  antibody-secreting  cells  that 
generally  require  to  collaborate  with 
thymus-derived  "T"-lymphocytes  in  the 
process.  These  T-ceils  contain  various 
subsets,  some  that  regulate  antibody 
production  and  others  that  are  directly 
cytotoxic  to  virus-infected  target  cells 
or  to  cells  that  carry  other  foreign 
determinants. 

Cells  of  a  phagocytic  type  are  also 
varied  and  include  polymorphonuclear 
cells.  These  are  part  of  the  body's  first 
line  of  defence  and  readily  ingest 
invading  organisms  such  as  bacteria. 
The  presence  of  circulatiing  antibody  to 
'the  organisms  enhances  their 
activity  by  a  process  which  involves 
activation  of  the  complement  system. 

Antigen  Presentation 

The  macrophage  series,  long  known 
for  their  role  in  chronic  inflammatory 
reactions,  also  function  in  the  immune 
response.  They  carry,  on  their  surface, 
receptor  regions,  coded  for  by  part  of 
the  genes  responsible  for  the  major 
tissue  type,  and  are  centrally  involved 
in  presenting  antigens  to  the 
lymphocytes  in  such  a  way  as  to  allow 
them  to  respond.  It  is  now  becoming 
recognised  that  macrophage-like  cells 
of  this  type  exist  in  various  sites  and 
have  particular  antigen-presenting 
functions  relevant  to  that  site. 


The  non-cellular  components  of 
immune  reactions  include  antibodies, 
(now  characterised  as  immunoglobulins) 
and  other  factors  which  have  only 
recently  been  isolated  from  clones  of 
cells  which  can  provide  homogeneous 
preparations  that  can  be  chemically 
characterised.  In  the  main,  they  appear 
to  be  glycoproteins  somewhat  smaller 
than  antibodies  but  still  of  high 
molecular  weight. 

Low  molecular  weight  mediators  in 
the  immune  system  have  also  received 
attention,  among  them  histamine,  the 
products  of  arachidonic  acid 
metabolism  such  as  the  prostaglandins, 
and  cyclic  nucleotides.  It  is  becoming 
evident  that  the  development  of  an 
immune  response  to  antigenic  stimuli, 
or  the  maintenance  of  an  on-going 
response,  involves  a  network  of 
interactions  between  cells  with  specific 
receptors,  chemical  messengers  acting  at 
short  range  and  antibodies  directed 
against  both  the  antigenic  determinants 
and  the  idiotypic  determinants  of  such 
antibodies. 

Intervention 

The  possibilities  of  pharmacological 
intervention  are  therefore  numerous. 
Eventually,  it  will  become  possible  to 
design  compounds  that  can  mimic  or 
antagonise  the  chemical  messengers  as 
these  become  more  clearly  defined.  It 
should  be  possible  to  examine  the 
interaction  of  the  larger  molecular 
weight  regulators  with  their  cell 
receptors  and  so  design  compounds  that 
intervene  in  these  reactions. 
Considerable  work  is  in  progress  to 
define  the  molecular  events  within  the 
cells  that  follow  from  reactions  with 
cell  surface  receptors  and  this  then 
offers  yet  another  site  for  specific 
intervention.  Finally  it  may  be  possible 
to  prepare  the  large  molecular  weight 
regulators,  once  characterised,  by  new 
techniques  such  as  recombinant  DNA 
technology  and  so  produce  completely 
novel  types  of  therapeutic  compound. 
With  such  a  wealth  of  possibilites 
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appearing  it  is  necessary  to  decide  what 
the  major  disease  areas  are  for  this 
new  immunological  therapy.  But  while 
there  is  still  much  to  be  done  to 
elucidate  the  many  facets  of  the 
immune  response,  there  are  already 
many  opportunities  for  the 
pharmaceutical  industry  to  take  full 
advantage  of  the  comparatively  new 
interdiscipline  of  immunopharmaco'logy. 
There  now  seems  a  genuine  prospect  of 
providing  more  helpful  therapy  for 
some  of  the  more  intransigent  diseases. 

Disease  and  disorder 

The  relationship  between  immunology 
and  disease  was  explained  by  Dr  W.  G. 
Reeves,  department  of  immunology, 
University  Hospital,  Nottingham. 

Observation  has  caused  progressive 
awareness  of  the  capacity  of  the 
immune  response  to  damage  host  tissue 
and  contribute  to  the  pathology  of 
many  disorders.  Indeed,  there  is  a 
delicate  balance  between  the  protective 
ability  of  the  immune  system  and  the 
diversity  and  ingenuity  of  organisms 
which  are  pathogenic  to  it.  Primary 
immunodeficiency  and  non-specific 
suppression  of  the  immune  reponse 
(eg  to  suppress  graft  rejection)  bears 
witness  to  the  way  in  which  this 
balance  can  be  shifted  adversely,  with 
the  development  of  serious 
opportunistic  infection. 

It  is  thus  the  rule,  rather  than  the 
exception,  that  the  immune  response 
makes  a  signficant  contribution  to  the 
pathology  of  infectious  disease 
although  in  most  cases  this  does  lead 
to  the  effective  elimination  of  the 
pathogen — it  is  survival  at  a  price. 

Many  immunological  disorders  are 
associated  with  responses  to  non-living 
foreign  material  eg  farmer's  lung, 
coeliac  disease  and  contact  dermatitis. 
Even  more  sinister,  perhaps,  is  the 
ability  of  the  immune  response  to 
become  preoccupied  with  chemical 
determinants  contained  with  "self"  cells 
and  tii  ssu  es — aut  o  - im  mu  n  i  t  y — wh  i  ch 
develops  in  certain  individuals. 

Continued  on  p514 
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NOW  THERE'S 
SAFETY 


Cfi&O 


Since  Casio  have  introduced  time 
functions  into  their  selective  range  of 
electronic  cash  registers,  security  has 
been  increased  many  times  over. 

Timed  sales  receipts  show  time  of 
purchase  printed  in  digital  format  as 
deterrent  against  shoplifters. 

Timed  audit  records  allow  closer 
supervision,  monitoring  of  opening 
and  closing  times,  and  controlled 
results  reportage. 

Timed  interval  reports  record  printed 
by-the-hour  reports  on  customer  traffic 
for  staffing  levels,  opening  hours, 
productivity  fluctuations. 

Timed  alerts  give  pre-set  audible 
warning  on  timing  of  cash-lifts,  banking 
routines,  shift  changes,  Happy  Hours, 
special  promotions. 

Date  and  Time  change.  Once  set,  date 
and  time  automatically  change  on 
receipts  and  audit  records.  Even  in  leap 
years-even  after  weekend  switch  offs. 

Overflow  system.  On  certain  models,  a 
discreet  at-a-glance  signal  when  any 
attempt  to  falsify  results  may  have 
been  made. 

Time  display.  On  the  button  visual 
display  of  time  for  customer,  staff  and 
management  convenience. 


There's  a  Casio  cash  register  to  suit  every  size  of  business-and  for 
value  and  reliability  you'll  find  Casio  hard  to  beat.  And  when  you  take 
into  consideration  the  added  benefits  of  timed  security  and  simplicity 
of  operation,  Casio  now  has  to  be  the  name  for  cash  registers-as  it 
already  is  for  calculators  and  digital  watches. 


More  information  please  EH 
A  demonstration  please 


Co/Firm 


Address 


Tel.No. 


To:  Casio  Electronics  Co.  Ltd., 

28  Scrutton  Street,  London  EC2A  4TY. 


TO  BE  PRECISE 
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Immunology's  glorious  past 
and  future  potential 


Continued  from  p5!2 

In  some  auto-immune  disorders, 
eg  systemic  lupus,  evidence  suggests 
that  viruses,  drugs  or  other  chemicals 
may  act  as  a  trigger  in  susceptible 
individuals.  HLA  tissue-typing  has  shed 
considerable  light  on  the  genetic  basis 
for  many  immunological  disorders,  and 
relative  risk  factors  can  be  determined 
for  individuals  bearing  a  specific 
phenotype.  In  insulin-dependent 
diabetes  mellitus,  there  is  accumulating 
evidence  for  an  interaction  between 
triggering  virus  and  genetic 
predisposition  and  there  may  be  a 
similar  dual  requirement  of 
appropriate  "seed"  as  well  as  "soil"  in 
many  other  immunologically-mediated 
disorders. 

If  environmental  agents  are 
important  in  triggering  a  variety  of 
genetically-determined  immunological 
disorders,  then  it  is  not  beyond  the 
bounds  of  possibility  that  as  genetic 
phenotyping  improves  it  may  be  worth 
identifying  susceptible  individuals  in 
early  life.  Immunological  manipulation 
may  then  provide  a  new  form  of 
preventative  medicine  analogous  to 
classical  immunisation  but  confined  to 
genetically  susceptible  individuals. 


Golden  age 


In  the  final  paper,  Dr  J.  C.  Howard, 
Agricultural  Research  Council  Institute 
of  Animal  Physiology,  Cambridge, 
reviewed  the  "golden  age"  of 
immunology,  from  Jenner  to  the 
eradication  of  smallpox,  but  contended 
that  with  all  the  "easy"  things  done, 
there  was  a  crisis  of  confidence  about 
future  developments. 

However,  the  finding  that  T-cell 
immunity  to  influenza  virus  is 
predominantly  group-specific  and  not 
type-specific  has  provoked  a  burst  of 
new  research  which  will  lead  to  rational 
immunisation.  There  is  also  real 
promise  in  the  development  of  vaccines 


against  the  earliest  infectious  stage  of 
some  parasites,  a  stage  at  which  the 
parasite  does  not  expect  to  encounter  a 
prepared  immune  system  (adult 
parasites  are  never  likely  to  be  dislodged 
immunologically). 

The  most  important  technical 
advance  in  immunology  since  the 
discovery  of  antibodies  has  been  the 
routine  production  of  monoclonal 
antibodies.  Immunisation  of  an  animal 
with  even  a  simple  antigen  leads  to  the 
production  of  hundreds  or  thousands 
of  different  antibodies,  each  of  which 
recognises  the  antigen  in  a  different 
way,  the  mixture  being  called  an 
antiserum — 'the  tool  of  the 
immunologist.  The  new  technique 
replaces  these  with  pure  antibody  of 
unlimited  potency  which  can  serve  as  a 
standard. 


Revolutionary 


These  monoclonal  antibodies  will 
revolutionise  biology:  diagnostic 
immunoassays  will  be  standardised 
worldwide;  all  known  molecules  of 
biological  and  medical  significance  will 
be  unambiguously  defined,  and  new 
molecules  will  be  found  at  an  alarming 
rate.  Because  of  the  ability  of  an 
antibody  to  bind  to  its  target,  such 
molecules  will  be  purified  to 
homogeneity — an  approach  recently 
demonstrated  in  the  one-step  purification 
of  human  interferon,  and  with  the 
same  potential  for  human  insulin 
derived  from  E.coli. 

Finally,  Dr  Howard  made  a  plea 
that  the  financial  rewards  which  will 
derive  from  this  basic  research  should 
not  be  denied  to  those  continuing  the 
research  because  industry  placed  too 
high  a  price  on  the  tools. 

Asked  by  Mr  J.  A.  Myers, 
Edinburgh  to  expand  on  the  potential 
for  an  influenza  breakthrough,  Dr 
Howard  said  that  the  discovery  that 
T-cells  prefer  to  look  at  group-specific 
parts  of  the  haemagglutinin  rather  than 


type-specific,  suggested  a  possible 
broader  spectrum  of  immunity. 

Dr  M.  Cymbalist,  London,  asked 
whether  molecular  genetics  could  lead 
to  the  relief  of  tropical  disease.  Dr 
Howard  replied  that  it  would  not 
produce  a  cure — the  disease  would  run 
its  course — but  it  may  be  possible  to 
reduce  the  incidence. 

Challenged  about  the  supply  of 
monoclonal  antibodies,  Dr  Howard 
said  they  were  being  sold  by  some 
companies  at  prices  research  workers 
could  not  meet — and  even  scientists 
themselves  were  not  playing  fair  with 
each  other.  Dr  Dawson  pointed  out  that 
inflation  was  making  in  difficult  for 
industry  to  fund  basic  research,  and 
there  was  a  need  to  charge  economic 
rates.  Cell  lines  were  difficult  to  patent. 
Antibodies  could  be  created  which 
would  home-in  on  tumour  cells  but 
were  they  specific  enough? 

Asked  by  Professor  Beckett  about 
the  possibility  of  chemical  immuno- 
stimulants,  Dr  Dawson  pointed  out 
that  there  were  at  least  six  potential 
stimulation  points;  development  of 
such  compounds  would  leave  clinicians 
with  the  job  of  discovering  the  diseases 
for  which  they  could  be  used. 
Agreeing,  Dr  Reeves  added  that  it  was 
difficult  to  predict  the  effect  of 
disturbing  the  immune  system;  specific 
replacement  therapy  might  be  more 
fruitful  than  stimulation  where  a 
defect  in  the  system  was  discovered. 

Mr  D.  Dalglish,  Longtown, 
suggested  that  routes  of  administration 
seemed  to  have  stood  still.  Dr  Howard 
however,  pointed  to  the  delivery  of 
some  viral  vaccines  by  inhalation,  and 
to  oral  polio  vaccine.  The  question  was 
to  what  extent  immunity  had  a 
systemic  effect — or,  as  now  thought 
more  likely,  a  localised  one.  The 
advantage  of  the  immune  system  was 
that  once  "hit"  it  would  continue  to 
work  in  the  way  desired  so  that 
parenteral  injection  remained  the  best 
route,  though  in  future  it  may  be  with 
biodegradeable  compounds  ■ 


Below  left:  Banquet  speakers:  Professor 
P.  F.  D'Arcy,  Mr  David  Sharpe,  Dr  D.  J. 
Bellamy  and  Professor  Sir  John  Walton. 
Right:  Some  more  of  the  diners  (report 
see  p517) 
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From  the  Conference  pharmaceutical 
exhibition  we  picture  (above  left)  the 
stand  of  R.  Gordon  Drummond  Ltd,  which 
demonstrated  the  layout  of  a  new  RGD 
11,000sq  ft  branch  recently  opened  in 
Batley.  It  has  17  staff,  including  two 
pharmacists,  and  is  designed  so  that  a 
minimum  number  of  staff  are  required  to 
supervise  the  whole  shop  area.  In  the 
picture  are  '(left)  Mr  Bill  Lawrie, 
professional  services  manager,  Mrs 
Hilary  Strong,  a  Cardiff  branch  manager 
and  Mr  Ian  Heron,  managing  director. 
Above  right:  Mr  Idris  Hughes,  Harpenden 
demonstrates  his  Apple  II  dispensary 


computer  system  which  has  more 
sophisticated  programmes  than  were 
available  at  the  time  of  the  C&D  report 
last  year  (June  16).  Right:  Professor 
P.  F.  D'Arcy,  outgoing  science  chairman, 
invests  his  successor,  Professor  S.  S. 
(Bob)  Davis  with  his  badge  of  office. 
Professor  Davis,  a  long-standing 
contributor  to  Conference,  is  Lord  Trent 
Professor  of  Pharmacy  at  Nottingham 
University.  Professor  D'Arcy  announced 
that  next  year's  science  award  has  been 
made  to  Professor  Eric  Tomlinson, 
formerly  of  Bath  and  Aston  Universities, 
and  now  at  the  University  of  Amsterdam 


Nicholas  Laboratories  Limited 


PRICE  REVISIONS  Effective  as  and  from  29th  September1980 

PRODUCT/SIZE 

Retail  Price 
per  unit  (incl  VAT  at  15%) 

Standard  Wholesale 
Price  per  case 

A  FEMINAX* 

94p 

£ 

11.43 

▲  KWELLS* 

55p 

4.40 

INTER-DENS  STICKS 

76p 

5.285 

INTER-DENS  TOOTHBRUSHES 

69p 

4.80 

RADOX  HERBAL  BATH  300ml 
(all  4  fragrances)  500ml 

87p 
1.31p 

6.885 
10.375 

MATEY  BUBBLE  BATH  340ml 

82p 

6.46 

MISS  MATEY  BUBBLE  BATH  340ml 

82p 

6.46 

■jp^"      Nicholas  Laboratories  Limited 

P.O.  Box  17,  Slough  SL1 4AU.  Telephone  Slough  23971 

▲  Pharmaceutical  products  are  subject  to  R.PM.  and 

the  above  prices  become  effective  immediately. 
*  Pharmacy  only. 
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BP  CONFERENCE 


The  copperas  trade— and  a 
trip  along  Hadrian's  Wall 


A  short  step  and  then  a  leap  backwards 
in  time  was  how  Mr  Arthur  Wright, 
president,  British  Society  for  the 
History  of  Pharmacy,  described  the  two 
contributions  to  the  history  session  at 
the  Newcastle  Conference. 

The  first  was  a  description  of  the 
"Copperas  trade  1750-1850"  by  W.  A. 
Campbell,  department  of  inorganic 
chemistry,  Newcastle  University.  Then 
Councillor  W.  W.  Pope,  using  dual 
projection  equipment,  provided  "A 
photographic  journey  on  Hadrian's 
Wall" 

The  manufacture  of  copperas — 
green  vitriol  or  sulphate  of  iron — 
depended  upon  the  "ripening"  of  coal 
brasses  (iron  pyrites  found  in 
association  with  coal  measures).  The 
ripening  was  by  air  and  moisture 
through  weathering,  and  manufacturing 
methods  had  hardly  changed  in  three 
centuries.  The  description  of  a  copperas 
works  by  Agricola  (1556)  fitted  closely 
with  plans  and  inventories  of  the  1850s. 

A  copperas  "bed"  was  an  area  of 
sloping  ground,  up  to  an  acre  in  size, 
with  a  surface  of  beaten  clay.  Pyrites 
was  spread  to  a  depth  of  several  feet 
and  left  to  weather  for  three  to  five 
years.  As  oxidation  and  hydrolysis 
proceeded  the  pyrites  heated,  swelled 
and  deliquesced.  The  yellow  acid 
liquor  was  collected,  concentrated  by 
boiling,  then  transferred  to  wooden 
tanks  lined  with  pitch. 

Scrap  iron  was  thrown  in  to  restore 
the  green  colour  and  take  up  the  excess 
acid.  Turgs  were  placed  in  the  troughs 
so  that  copperas  crystals  could  grow 
on  them  and  then  be  easily  lifted  out 

The  crystals  were  sold  to  dyers 


and  ink  manufacturers,  but  in  larger 
works  copperas  was  roasted  in  a  brick 
oven  until  oil  of  vitriol  (concentrated 
sulphuric  acid)  distilled  off,  leaving  a 
residue  of  red  iron  oxide  (Venetian 
red)  which  was  used  by  the  paint 
industry  and  for  polishing  sheet  glass. 

The  copperas  route  to  sulphuric 
acid  was  cheap  but  its  chief  fault  was 
the  years  of  waiting  for  the  brasses  to 
weather.  Therefore  copperas 
manufacturers  tended  to  engage  in 
other  trades  often  connected  with  paint 
or  dyeing,  such  as  oil  milling, 
turpentine  distilling  or  the  preparation 
of  lampblack  or  vinegar.  However  the 
most  common  "by-trade"  was  brick- 
and  tile-making,  the  clay  being 
associated  with  the  coal  in  which 
pyrites  were  found. 

The  heyday  of  copperas  was  about 
1800,  although  isolated  pockets 
survived  for  another  hundred  years, 
most  factories  closed  in  the  1850s. 
The  decline  was  due  to  chamber 


ill 
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sulphuric  acid  (made  by  burning 
imported  pyrites)  becoming  cheaper 
and  more  plentiful,  and  later  the 
advent  of  cheap  coal  tar  dyes. 

Councillor  Pope's  presentation 
consisted  of  nearly  350  slides  showing 
Hadrian's  Wall  from  Wa'llsend  to 
Bowness.  In  his  commentary, 
Councillor  Pope  described  the  manning 
of  the  wall  and  the  arrangements  of  the 
various  forts.  The  fact  that  so  much 
of  the  wall  could  be  traced  and  seen 
confirmed  the  excellence  of  the 
preliminary  survey  work  carried  out 
by  the  Romans. 

Mr  Arthur  Wright,  president,  British 
Society  for  the  History  of  Pharmacy, 
with  Mr  Alec  Campbell,  Councillor  Pope 
and  Dr  W.  Court  (vice-president) 


w 


1 


WGLGDA 


WELEDA  MANUFACTURES  HOMOEOPATHIC  MEDICINES, 
NATURAL  MEDICINES  AND  NATURAL  SKIN  CARE  PRODUCTS. 


WELEDA  (UK)   LTD.,   HEANOR   ROAD,   ILKESTON,   DERBYSHIRE   DE7  8DR 

Telephone  (0602)  303151 
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President  asks  banquet  to 
drop  "OTC"  description 


Mr  David  Sharpe,  the  Society's 
president,  asked  for  the  description 
"OTC"  to  be  abandoned,  when  making 
his  reply  to  the  banquet  toast. 

Professor  Sir  John  Walton,  dean, 
University  of  Newcastle,  School  of 
Medidine,  had  referred  to  "explosive 
developments"  that  had  taken  place  in 
pharmacy  and  pharmacology  when  he 
proposed  a  toast  to  the  Pharmaceutical 
Society  at  the  Conference  banquet. 

These  developments  had 
transformed  the  practice  of  medicine, 
he  said,  and  mentioned  the  use  of 
antibiotics  in  chemotherapy  and  the 
psychotropics  which,  although 
maligned,  had  helped  to  reduce  the 
in-patient  populations  of  mental 
hospitals. 

However,  Professor  Walton  struck 
a  less  happy  note  when  talking  about 
the  future  of  medicine  and  the  NHS. 
The  cold  freeze  of  reduction  in 
Government  expenditure  meant  that 
the  Health  Service  had  suffered,  he 
said.  Everyone  in  the  hospital  and 
community  services  was  finding 
difficulties  and  he  was  sure  that  the 
"sister"  profession  of  pharmacy  was 
also  suffering.  Education  of  the  public 
was  necessary  to  show  them  that  the 
health  service  and  better  treatment  had 
to  be  paid  for  by  greater  contributions 
from  themselves  or  the  public  purse. 

Replying  to  the  toast,  Mr  Sharpe 
said  he  did  not  view  the  future  with 
fear  and  apprehension.  There  was  much 
to  look  forward  to  in  the  exerdise  of  the 
profession  and  the  future  of  the 
Conference. 

In  retrospect,  almost  every  forecast 
made  at  the  previous  three  Newcastle 
conferences  had  been  contradicted  by 
subsequent  events.  In  line  with  this 
tradition,  Mr  Sharpe  forecast  that  the 
closure  rate  of  pharmacies  would  soon 
increase  to  1 ,000  a  year,  with  not  a 
single  establishment  left  in  ten  years 


time.  Even  worse,  thousands  of 
pharmacists  from  Luxembourg  and 
Leichtenstein  would  invade  the  UK ! 

The  annual  conference  was  all 
about  communication  between 
pharmacists,  he  said.  In  the  past  week 
there  had  been  83  scientific 
communications  where  experts  in  the 
various  specialisations  had  told  the 
conference  about  their  work  and  made 
themselves  understandable.  However, 
communications,  especially  of  scientific 
origin,  were  not  always  intelligible,  the 
president  said,  and  went  on  to  criticise 
the  use  of  jargon.  Bad  medicine  was 
now  being  described  as  "clinical 
hypo-competence".  Presumably  bad 
pharmacy  was  now  guilty  of  "clinical 
pharmacy  hypocompetence". 

Another  horror  affecting 
communications  was  the  use  of 
acronyms,  Mr  Sharpe  said.  Among 
these,  he  objected  most  to  the 
description  "OTC"  when  applied  to 
medicines.  The  words  "over-the- 
counter"  seemed  to  achieve  a  unique 
combination  of  evils,  being  patronising 
and  denigerating.  He  made  a  plea  for 
the  description  to  be  abandoned  and 
said  he  would  welcome  any  alternative 


suggestions — here  was  an  opportunity 
for  pharmaceutical  ingenuity. 

The  toast  to  the  guests  was  proposed 
by  Professor  P.  F.  D'Arcy,  chairman, 
Conference  Science  Committee,  with 
Dr  David  Bellamy,  senior  lecturer, 
department  of  botany,  University  of 
Durham,  replying. 

Speaking  about  his  connections  with 
pharmacy,  Dr  Bellamy  informed  the 
banquet  audience  that  his  father 
managed  the  local  branch  of  Boots.  He 
recalled  his  favourite  preparations — 
"elephant's  toenail,  phenol  tablets  and 
gelatine  lozenges".  During  the  last  war, 
the  shop  was  bombed,  he  said.  At  the 
time  it  contained  five  gallons  of  cod 
liver  oil  with  malt,  and  Dr  Bellamy 
thought  the  three  days  he  spent 
paddling  about  in  this  had  given  him 
an  affinity  towards  peat-bogs. 

Other  connections  with  pharmacy 
were  made  when  he  studied  botany  at 
Chelsea  College,  and  the  highlight  of 
his  academic  career  was  being  the 
candle  on  top  of  the  Christmas  cake  at 
the  Chelsea  ball.  Dr  Bellamy  then 
talked  about  several  adventures 
sustained  during  his  varied  career. 


Professor  S.  S.  Davis  (left)  and  Dr  M. 
Aslam,  Nottingham  University,  showing 
Mrs  Jane  Shott,  Paris,  their  science 
demonstration  stand  on  the  dangers  of 
some  traditional  Asian  medicines  and 
cosmetics 


It  pays  to  be 


Little  teeth  need  care  and  protection.  The  care  and 
protection  that  only  Dentinox  fluoride  toothpaste  can 
give.  Gentle,  fruit-flavoured  Dentinox  contains  no  harsh 
abrasives  or  sugar,  and  its  so  mild  it  can  be  swallowed 
with  safety.  A  message  that  mothers  everywhere 
will  be  reading  in  advertisements  in  the  Mother  press. 


RECOMMEND  DENTINOX  FLUORIDE  TOOTHPASTE 


Dendron  Ltd., 
94  Rickmansworth 
Road,  Watford,  Herts 
WD1  7  J  J.  Tei  (0923)  29251. 

CARE  FOR  THOSE  DELICATE  MILK  TEETH. 
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BUSINESS  NEWS 


Booker  profits  cut 
despite  sales  rise 


Fisons  pharmaceuticals 
show  slight  rise 


Fisons  pharmaceutical  profits  were 
only  slightly  up  for  the  six  months  to 
30  June,  margins  once  again  being 
adversely  affected  by  the  strength  of 
sterling  and  the  difficulty  of  obtaining 
price  increases  to  off-set  inflation. 

On  a  turnover  of  £44.9  million 
(£41. 4m),  the  pharmaceuticals  division 
recorded  a  trading  profit  of  £6. 5m 
(£6. 4m).  Research  and  development 
expenditure  on  pharmaceuticals  and 
agrochemicals  totalled  £6. 8m  (£5. 9m). 

Total  group  sales  were  9  per  cent 
up  at  £225. lm,  but  the  cost  of  money 
has  pushed  finance  charges  up  by  £2. 4m, 
to  £5. 8m,  cutting  group  pre-tax  profits 
for  the  half-year  by  29  per  cent — to 
£5. 3m  (£7. 5m).  This  follows  a  25  per 
cent  fall  in  profits  in  1979. 

"Fisons,  like  many  other 

Weak  demand  hits 
Beatson's  profits 

The  weak  demand  for  glass  containers 
for  pharmaceutical  packaging  has 
played  a  large  part  in  the  profit 
plummet  recorded  by  Beatson,  Clarke 
&  Co  Ltd  for  the  half  year  to  June  28. 

In  other  home  markets  Beatson  say 
they  have  obtained  additional  business, 
but  this  has  not  been  sufficient  to 
increase  the  total  volume  of  home 
sales  "against  a  weak  domestic  market 
for  glass  containers". 

Pre-tax  profits  fell  from  £780,000 
to  £265,000,  on  sales  up  to  £12.2m 
(£10. 5m).  Export  sales  have  continued 
to  increase — up  to  £3. 3m  (£2. 6m) — but 
the  company  says  it  has  been  more 
difficult  to  obtain  in  the  face  of 
international  competition  and  the 
strength  of  sterling. 

Overall  results  have  also  been 
affected  by  substantial  increases  in  costs 
of  raw  materials,  packaging  materials 
and  energy:  "As  a  major  energy  user 
we  are  particularly  concerned  by  the 
high  price  energy  policies  which  are 
being  pursued  by  the  government." 

Since  January  Beatson's  have 
ceased  all  except  the  most  essential 
overtime  working  and  all  except  the 
most  essential  recruitment — 
"recognising  that  for  a  time  this  would 
reduce  output  until  productivity 
improvements  were  achieved."  Both 


companies,"  says  Sir  George  Burton, 
chairman,  "has  been,  and  still  is, 
severely  affected  by  the  deep  recession 
in  the  UK,  other  parts  of  the  EEC  and 
North  America."  As  long  as  interest 
rates  remain  high  and  the  strength  of 
sterling  is  maintained  he  believes 
earnings  will  continue  to  be  affected. 

Outlining  three  new  ventures  for 
Fisons — the  proposed  merging  of  their 
agrochemical  interests  with  those  of 
Boots;  the  acquisition  of  a  50  per  cent 
stake  in  the  Canadian  Western  Peat 
Corporation  and  the  establishment  of 
a  joint  venture  company  with  Fujisawa 
Pharmaceuticals — Sir  George 
commented  :   "...  despite  the 
recessionary  climate,  Fisons  is 
continuing  to  plan  for  future  growth 
and  the  expansion  of  the  Group".  ■ 


United  Glass  and  Rockware  have 
announced  redundancies  in  recent 
months.  Rockware  laid-off  over  900  in 
August  and  UG  announced  only  last 
week  that  redundancies  were  now  going 
to  top  1,200  with  a  further  367 
temporary  lay-offs. 

On  a  better  note  for  Beatson's, 
repair  and  improvement  of  the  furnace 
at  Barnsley  is  now  completed  and  despite 
weak  demand  sales  income  is  expected 
to  receive  a  boost  when  a  price  increase 
is  implemented  in  October.  ■ 


Bowater  expansion 


Bowater-Scott  have  purchased  an 
cption  on  a  40  acre  plot  in  Woad  Lane, 
Grimsby,  to  develop  a  site  for  their 
third  paper  mill.  The  development  will 
be  in  two  stages. 

The  first  provides  for  one  tissue 
paper  machine  to  be  operational  in 
1984-1985  providing  some  250  jobs; 
together  with  the  facility  for  a  second 
machine  which  will  follow  by  the  end 
of  the  decade  with  a  further  250  jobs. 

The  anticipated  cost  of  the  proposed 
development  is  £70  million,  at  today's 
prices. 

Mr  Graham  Booth,  personnel  and 
public  affairs  director,  has  stressed  at 
this  stage  the  company  are  only 
announcing  an  option  to  purchase  the 
land:  "Over  the  next  year  we  will  be 
taking  a  very  hard  look  at  future 
demand  for  our  products."  ■ 


Booker  Health  Foods  have  achieved  a 
good  increase  in  sales — particularly  of 
Allinson  bread  flour — and,  despite 
some  slowing  down  in  their  retail 
business,  profit  "increased 
satisfactorily"  for  the  half  year  to 
June  30. 

Booker  Pharmaceuticals — including 
the  Kingswood  chain — also  increased 
its  sales  but  profit  was  lower,  the 
reduction  being  more  than  accounted 
for  by  higher  interest  charges.  The 
second  half-year,  they  say,  will  benefit 
from  the  improved  NHS  prescription 
terms  which  came  into  effect  on  1  July. 

Working  capital  utilisation  in  both 
companies  improved,  as  a  result  of 
tight  stock  control. 

American  Dietaids'  profit  was 
higher  in  dollars  but  lower  in  sterling. 
Strong  price  competition  prevented 
the  significant  increase  in  sales  being 
fully  reflected  in  profit. 

Pre-tax  profit  for  the  group  as  a 
whole  fell  to  £10.3m  (£12.3m)  on  a 
total  turnover  of  £349.3m.  But 
commenting  on  the  results  the 
chairman,  Mr  Michael  Caine,  said: 
"The  sharp  reduction  in  profit  is 
mainly  due  to  the  difficulties 
experienced  in  engineering  and  the  cost 
of  financing  new  investments  at 
prevailing  high  interest  rates. 

Health  products  and  pharmacies 
increased  turnover  to  £27. 3m  (22.8m).  ■ 


French  trade  up 


The  Chemical  Industries  Association 
reported  this  week  that  the  UK's 
adverse  trade  balance  in  chemicals  with 
France  has  improved  by  £76  million  in 
the  past  twelve  months. 

CIA's  director  general,  Martin 
Trowbridge,  says  that  exports  to  France 
of  UK  chemicals  for  the  first  seven 
months  of  1980  were  worth  £239m,  an 
increase  of  16  per  cent  over  the  same 
period  of  1979.  "At  the  same  time  UK 
imports  of  chemicals  from  France  went 
down  by  £43m  to  £297m. 

"The  combined  effect  of  increased 
exports  and  decreased  imports  adds  up 
to  a  massive  reduction  in  our  chemicals 
trade  deficit  with  France  from  £134m 
in  the  first  seven  months  of  1979  to 
£58m  for  the  same  period  this  year,"  he 
says.  "Now  we  need  that  extra  boost  to 
move  into  trade  surplus  and  get  some 
profit  back  into  exports.  That's  where 
Government  help  is  needed  in  getting 
us  fair  and  competitive  energy  prices  in 
Britain.  Our  favourable  energy 
resources  have  made  the  pound 
strong.  Let's  have  energy  prices  that 
make  that  strength  a  help  instead  of  a 
barrier  to  our  export  business."  ■ 
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Briefly 


MARKET  NEWS 


■  Cooper  Health  Products  Ltd  are 

moving  to  Gatehouse  Road, 
Aylesbury,  Bucks  HP19  3ED — 
telephone :  Aylesbury  (0296)  32601 
and  telex:  837238.  The  move  is 
effective  as  from  Monday  September 
29  and  includes  head  office  and 
warehouse  facilities. 


APPOINTMENTS 


New  superintendent 
for  Boots 


Mr  A.  K.  Fox,  FPS,  has  been  appointed 
pharmacy  superintendent  and  a 
director  of  Boots  the  Ch'embtS  Ltd, 
with  effect  from  October  1.  He 
succeeds  Mr  Bernard  Silverman  who 
has  been  created  the  company's  director 
of  pharmacy  services.  Mr  Fox  is  at 
present  a  territorial  general  manager 
in  the  London  area. 

■  Tampax  Ltd:  Mr  Peter  Stephenson 
joins  as  general  sales  manager.  He  was 
previously  with  British  Tissues  Ltd. 

■  Health  &  Diet  Food  Co  Ltd: 

Ms  Terry  Gardener  is  appointed 
representative  for  the  south  east  of 
England. 

■  Richards  &  Appleby  Ltd,  have 
appointed  Mr  Gordon  Robinson  as 
their  marketing  manager.  Mr 
Robinson,  who  has  previously  worked 
for  the  Glaxo  Group,  will  be 
responsible  for  the  UK  and  export 
markets. 

■  Unichem  Ltd,  have  appointed  Mr 
Geoffrey  Mellor  as  assistant  manager 
of  their  Exeter  branch.  Mr  Mellor 
joined  Unichem  four  years  ago  and  his 
promotion  follows  a  period  as  stock 
controller  and  latterly  as  administration 
manager  of  the  Nuneaton  branch. 


Anise  oil  easier 


London,  September  23:  The  price  of 
anise  oil  dropped  by  20p  kg  in  both 
positions  during  the  week.  It  was  one 
of  a  number  of  price  reductions  among 
essential  oils.  These  have  been 
introduced  by  holders  in  an  attempt  to 
stimulate  business  which  is  currently 
described  as  being  at  an  "all-time  low". 

Cassia  lost  a  further  50p  kg  on  the 
spot  price,  lessening  the  gap  between 
this  and  the  price  at  origin  which  was 
unchanged.  With  Ceylon  citronella  the 
spot  price  also  fell  and  the  shipment 
was  higher.  An  offer  of  sassafras  oil  at 
£1.56  kg  ex  Continent  compares  with  a 
previous  spot  price  of  £1.90  and  a  cif 
rate  of  £1.80. 

Natural  camphor  powder  remained 
at  previous  levels  with  little  business 
being  done,  however  the  synthetic 
grade  was  marked  up.  Among  spices, 
pepper  and  cloves  were  firmer.  Sharply 
up  in  botanicals  were  Cape  aloes  by 
over  £200  ton.  Also  dearer  were  most 
balsams,  benzoin  and  cascara. 


Pharmaceutical  chemicals 

Ascorbic  acid:  (per  kg)  100-kg  £5.51;  500-kg 
from  £4.80  as  to  source. 
Benzoic  acid:  BP  in  500-kg  lots,  £0.8801  kg. 
Borax:  EP  grade,  2A  ton  Jots  per  metric  ton  in 
paper  bags,  delivered — granular  £290;  powder  £316; 
extra  fine  powder  £331. 

Boric  acid:  EP  grade  per  metric  ton  in  2-4  ton 
lots — granular  £450;  powder  £480. 
Chloramphenicol:   BP73  £23  kg  in  500-kg  lots. 
Citric  acid:  BP  per  metric  ton  single  deliveries, 
granular  monohydrate  £927;  anhydrous  £978  (pow- 
dered £20  premium  per  1,000  kg).  Five-ton  con- 
tracts £922  and  £973  respectively  for  granular 
Formic  acid:  per  metric  ton  delivered  in  4-ton  lots, 
98  per  cent  £400;  85  per  cent  £334. 
Hypophosphorous  acid:  (Per  metric  ton  in  50-kg 
lots).  Pure  50%  £454.75;  BPC  (30%)  £326.71. 
Iodine:  Resublimed  £9.70  kg  in  250-kg  lots;  crude 
£7.50  in  500-kg  lots. 
Iodoform:  USNF  £17  kg  in  50-kg  lots. 
Lactic  acid:  BP  88/90%  £175  kg  in  70-kg  drum. 
Oxalic  acid:  Recrystallised  £1.39  kg  for  50-kg  lots. 
Phosphoric  acid:  BP  sg  1,750  £0.4815  kg  in 
38-drum  lots  minimum. 

Saccharin:  BP  powder  £4  kg;  crystals  £3.50. 
Succinylsulphathiazole:  £12.10  kg  in  250-kg  lots; 
imported  £8.75. 

Sulphadiazine:  BP  68  £5  kg  in  250-kg  lots. 
Sulphadimidine:  £5.50  kg  for  imported  in  i-ton  lots. 
Sulphamethizole:   £12.04   kg  In   1,000  kg  lots. 
Sulphanilamide:   BPC   '68   £2.40  kg  in  1-metric 
ton  lots. 

Sulphathiazole:  BP  1973,  £5.50  kg  in  i-ton  lots. 
Sulphaquinoxaline:  BVetC  £11.57  kg;  sodium  salt 
£13.12   kg   both    in   500-kg  lots. 
Talc:  BPC  sterilised  £646  metric  ton  in  50-kg;  £388 
for  1,000-kg  lots. 

Tartaric   acid:   £1,795   per  metric  ton. 
Tetracycline:    Hydrochloride    £16    kg;  oxytetracy- 
cline  £16  in  250-500-kg  lots. 

Crude  drugs 

Aloes:  Cape  £1,400  metric  ton  spot;  £1,380,  cif. 
Curacao  no  spot,  £2,240,  cif. 

Balsalms   (kg)   Canada:   Dearer   at   £12.30   on  the 
spot,    shipment,    £11.90,    cif.    Copaiba:  unquoted. 
Peru:   £9.95   spot;   £9.75,   cif.   Tolu:  £6.15. 
Benzoin:  £207  cwt,  cif. 

Camphor:  Natural  powder  £9.65  kg  spot;  £7.85  kg 
cif.   Synthetic  96%    £1.35  spot;   and  cif. 
Cascara:   £1,600  metric   ton  spot;   £1,590  cif. 
Cloves:  Madagascar  £4,250  metric  ton  spot,  £3,925, 
cif. 

Cinnamon:  Seychelles  bark  £480  metric  ton  spot; 

£425,  cif.  Ceylon  quills  4  o's  £0.76i"lb,  featherings 

£0. 15*lb  both  cif. 

Hydrastis:  Spot  £30  lb;  £29.85,  cif. 

Ipecacuanha:  Matto  Grosso  £18.50  kg,  cif;  Costa 

Rican  unquoted. 

Jalap:  Unquoted. 

Kola  nuts:  £440  metric  ton  spot;  £420,  cif. 


Lanolin:  BP  grade  £1  kg  in  1  metric  ton  lots. 

Lemon  peel:  £1,920  spot;  £1,880  cif. 

Liquorice  root:  Root,  no  spot;  £595  metric  ton 

cif.  Block  juice  £1,400  metric  ton  spot; 

Spray-dried  £1,550. 

Lycopodium:  £4.80  kg  spot;  no  cif. 

Mace:  Grenada  unsorted  $2,750  metric  ton,  fob 

whole  $3,000. 

Pepper:  (metric  ton)  Sarawak  black  £850  spot, 
£1,725,  cif;  white,  £1,200  spot;  £2,325,  cif. 
Podophyllum:  Root  unquoted. 
Quillaia:  Spot  £950  metric  ton;  £920,  cif. 
Rhubarb:  Chinese  rounds  60  per  cent  pinky  £3.30 
kg  spot;  £3,  cif. 

Saffron:  Mancha  about  £650  kg  nominal  spot. 
Sarsaparilla:  Jamaican  £2,650  metric  ton  spot 
£2,610,  cif. 

Seeds:  (metric  ton,  cif).  Anise:  China  £870  for 
shipment.  Celery:  Indian  £350.  Coriander: 
Moroccan  £180.  Cumin:  Indian  £660.  Fennel:  Indian 
£435.  Fenugreek:  Moroccan  £275;  Indian  £260. 
Senna  (kg)  spot  Alexandria  pods  hand-picked  from 
£2  upwards;  manufacturing  £0.55.  Tinnevelly  faq 
leaves  £0.48;  pods,  faq  £0.46;  hand-picked  £0.55. 
Squill:  Indian  white  £340  metric  ton,  cif. 
Senega:  Canadian  £9.95  kg  spot;  £9.55,  cif. 
Styrax:  Turkish  natural  £5.60  kg  spot;  £5.60,  cif, 
nominal. 

Turmeric:  Madras  finger  £400  metric  ton  spot; 
£360  cif. 

Valerian:  Dutch  £1900  metric  ton,  cif;  no  spot. 
Indian  £1,900  spot;  £1,400,  cif. 

Essential  oils 

Anise:  (kg)  Spot  £12.05;  shipment  £12.05,  «if. 
Cassia:   Chinese  £52  kg  spot;  £48.  cif. 
Citronella:  Ceylon  £3.45  kg  spot;  £3.27,  cif. 
Chinese  £3.50  spot  and  cif;  Java  £3.35  spot, 
£3.16  cif. 

Lemongrass:  Cochin  £4.15  spot;  £3.90,  cif. 
Orange:  Florida  £0.70  kg  spot  £0.58,  cif.  Brazil 
£0.58. 

Palnvarosa:  £12.50  kg  spot;  £11.75.  cif. 
Patchouli:  Indonesian  £15  spot;  £13.50  cif. 
Sassafras:  Brazilian  £1.56  kg  (ex  Continent), 
£1.80,  cif. 

The  prices  given  are  those  obtained  by  importers 
or  manufacturers  for  bulk  quantities  and  do  not 
include  value  added  tax.  They  represent  the  last 
quoted  or  accepted  prices  as  we  go  to  press. 


COMING  EVENTS 


Monday,  September  29 

Macclesfield   Branch,   National  Pharmaceutical 

Association,  West  Park  Hospital  postgraduate 
medical  centre,  Prestbury  Road,  Macclesfield,  at 
8  pm.  Mr  E  J.  Downing,  assistant  secretary,  NPA, 
on  "Computers  in  pharmacy". 

Tuesday,  September  30 

Bournemouth  &  East  Dorset  Branch,  National 
Pharmaceutical  Association,  Parkstone  Health 
Centre,  Mansfield  Road,  Parkstone,  Poole,  at 
8  pm.  Mr  C.  R.  King,  Sangers  Bournemouth 
depot,  on  "Service  from  wholesalers  in  the 
1980's". 

Thursday,  October  2 

Edinburgh  &  Lothians  Branch,  Pharmaceutical 
Society,  36  York  Place,  Edinburgh,  at  7.45  pm. 
Chairman's  welcome  for  members. 
Hounslow  Branch,  Pharmaceutical  Society,  West 
Middlesex  Hospital  lecture  theatre,  Twickenham 
Road.  Isleworth,  at  8  pm.  Mr  A.  G.  M.  Madge 
on  "Homeopathy — its  place  today". 
Huddersfield  Branch,  Pharmaceutical  Society, 
Commercial  Hotel,  Church  Street,  Paddock, 
Huddersfield,  at  8  pm.  Mr  R.  Dickinson,  deputy 
secretary,  PSGB,  on  "Pharmacy  and  the  world 
about  us". 

Society  of  Cosmetic  Scientists,  Royal  Society  of 
Arts,  6  John  Adam  Street,  London  WC2,  at  7  pm. 
Dr  D.  M.  Williamson,  Pontefract  General 
Hospital,  on  "Reactions  in  the  skin  induced  by 
external  agents". 

Advance  Information 

South  East  England  Region  postgraduate  seminar, 

Epsom  District  Hospital  Bradbury  Centre,  Dorking 
Road,  Epsom,  on  October  29,  at  2.30  pm.  "The 
community  pharmacist's  role  in  health  care".  Dr 
D.  Ryde  on  "Factors  affecting  GP  prescribing", 
Dr  C.  Edwards  &  Dr  P.  Stillman  on  "Counter 
prescribing",  Dr  P  Noyce  on  "Patient  counselling 
and  compliance"  and  Mr  J.  P.  Kerr  on 
"Professionalism  v  commercialism — striking  a 
balance".  Applications  to  Mr  A.  Rogers,  14  River 
Way,  Ewell,  Surrey. 
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Post  to  Classified 
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Druggist,  25  New  Street 
Square,  London  EC4A  3JA. 
Telephone  01-353  3212. 

Contact  Nick  Randolph  on 
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Headings  All  advertisements 
appear  under  appropriate 
headings. 

Copy  date  4pm  Tuesday  prior 
to  publication  date. 
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January/December  1979 
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Display/Semi  Display  £6.00 
per  single  column  centimetre, 
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Whole  Page  £500.00 
(265mmx  180mm). 
Half  Page  £300.00 
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Quarter  Page  £150.00 
(135mmx88mm). 


Lineage  minimum  charge 
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Series  Discounts 
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Situations  vacant 


Businesses  for  sale 


Vestric  requires  a 

MARKETING 
MANAGER 


Vestric  Limited  is  a  national 
pharmaceutical  distributor  servicing 
retail  pharmacies  and  hospitals  throughout 
the  United  Kingdom. 

To  meet  the  challenges  of  a  developing 
market,  a  Marketing  Manager  is  required 
to  co-ordinate  and  develop  the  work  of 
the  Company's  retail  marketing  team. 

The  successful  applicant  will  likely  be  between 
30  and  50,  be  an  innovator  with  a  record  of 
self-motivation  and  have  at  least  3  years' 
experience  in  marketing  or  sales  management 
in  an  allied  field. 

The  post  is  based  at  Runcorn,  Cheshire. 

Applications  (in  writing,  please)  to  :— 
The  Marketing  Director,  Vestric  Limited, 
Chapel  Street,  Runcorn,  Cheshire  WA7  5AP. 

A  worthwhile  job  with  Vestric 


NORTHERN  PHARMACEUTICAL  COMPANY 

Requires  Agents  in  the  following  Areas  to  sell  an  established  range 
of  counter  pharmaceuticals  through 


ESALE,  CASH  &  CARRY  and  MULTIPLE 
RETAIL  Outlets. 


Derbyshire 

Lincolnshire 

Leicestershire 


Nottinghamshire 
Staffordshire 
West  Midlands 


XI — IDEAL  semi  retirement  vac- 
ancy— within  easy  reach  of  the  Lake 
District.  Property  with  living  accom- 
modation, three  bedrooms  and  gar- 
den, turnover  currently  appr- 
oximately £70,000.  Dispenses  1,200 
scripts  per  month,  beautifully  situated 
Freehold  property  £32,000  good- 
will-(-Fixtures  £2,000  stock  appr- 
oximately £9,000. 

X2— SOUTH  WEST— A  resort  town 
turnover  approaches  £200,000  per 
annum.  Property  and  lease  five  years 
to  run  at  £2,250  per  annum.  Nearly 
2,000  scripts  per  month.  Dispense  & 
offers  invited  for  goodwill  and  fixtures 
plus  stock  at  valuation. 

X3— WITHIN  30  miles  of  Edin- 
burgh— retirement  vacancy  turnover 
£120,000  per  annum  (showing  ex- 
cellent increase  for  current  year). 
Dispenses  between  3,000  and  3,500 


scripts  per  month  with  scope  for  dev- 
elopments of  counter  trade.  Property 
for  sale,  total  capital  requirements 
approximately  £46,000. 

X4  —  NORTHERN 
DALES— BEAUTY  SPOT  —  tur- 
nover approximately  £50,000,  nett 
profit  approximately  £8,000,  neaiiy 
900  scripts  per  month  dispense.  Fre- 
ehold property  with  good  living  acco- 
mmodation. For  sale  at  £18,000.  Will 
sell  for  property  plus  stock  appr- 
oximately £9,500. 

X5— MANCHESTER— Suburban 
business  has  been  run  as  semi- 
retirement  with  no  cosmetic  agencies 
etc.  Scripts  average  1,400  per  month. 
Total  turnover  approximately 
£58,000  lease  at  £720  per  annum. 
Goodwill  and  fixtures  £1,000  plus 
stock  at  valuation  approximately 
£7,000. 


Wo  have  a  very  large  and  growing  register  of  private  pharmacists 
willing  and  able  to  buy  substantial  businesses  in  all  parts  of  U.K. 

Pharmacists  who  wish  to  retire  or  sell  their  business  lor  any  other 
reason  can  consult  us  in  the  strictest  confidence.  Our  senior  partner 
has  unique  experience  extending  over  30  years  in  the  selling  ol 
chemist, businesses  and  giving  advice  to  both  vendors  and  pur- 
chasers in  this  very  difficult  and  technical  matter. 

We  are  not  retained  by  any  one  chain,  group  or  individual  to  look 
lor  businesses  tor  them.  So  vendors  can  consult  us  in  the  certainty 
that  their  interests  will  be  paramount. 


V  {Ernest  J/George 

&  CO 

*(»2     GARDALE  HOUSE,  122  GATLEY  ROAD.  GATLEY,  CHEADLE, 
CHESHIRE  SK8  4AT  Tel:  061-428  6718/9 


Property  for  sale 


BOX  No.  2748 


ALMERIMAR      TIME  SHARING 


Your  holiday  home  in  a  sports- 
man's paradise.  18  hole  golf 
course,  hotel,  marina,  all  ser- 
vices. 

Now  ready  for  sale,  studios, 
apartments,  bungalows,  villa- 
plots,  berths. 


Own  a  luxury  property  in 
Rosas,  Marbella,  Israel,  Anti- 
gua from  as  little  as  £2,400* 
A  once  only  payment  for  the 
lifetime  of  holidays. 

'Once  only  payment,  two  weeks  high 
season. 


Regular  inspection  flights.  Write  or  telephone  051-525  9397 
Cosmopolitan  Travel,  34  Marian  Square,  Netherton,  Bootle, 
Lanes  L30  5QA. 
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Situations  vacant 


Business  opportunities 


PLYMOUTH 
ALLEN  CHEMISTS 

Due  to  continued  expansion,  Pharmacist 
required  to  run  modern  Pharmacy.  Exc- 
ellent salary,  minimum  paperwork,  good 
supporting  staff,  five-day-week  system. 
Accommodation  may  be  available. 
Apply:  Alien  Chemists,  17  Morshead 
Road,  Crownhill,  Plymouth.  Telephone 
772414. 


NE  COAST 

Relief  Manager  required  for  small  group 
of  pharmacies.  Flat  available  if  nec- 
essary. Progressive  position. 

Apply  L.  B.  Pearce,  c/o  Waltons,  19 
Front  Street,  Monkseaton,  Whitley 
Bay,  Tyne  and  Wear.  Telephone  0632 
523132. 


BOX  NUMBERS 

When  replying  to  Box  Number 
Advertisements  all  correspondence 
should  be  addressed  as  follows: 
CHEMIST  &  DRUGGIST 

Box  No  25  New  Street  Square 

London  EC4A  3JA 


FIFE  AREA 


Locums  required  long  or  short  term  in 
Fife. 

Apply  to  Mr.  R.  Hudd,  MPS,  Regional 
Manager,  R.  Gordon  Drummond  Ltd, 
231  High  Street,  Leslie,  Fife.  Telephone 
0592  741014.  PJ3134 


Agents 


AGENTS  WANTED 

for  Diabetic  and  Health  Foods 

Luxury  items  first  of  their  kind  in  UK.  Unique  opportunity  for  estab- 
lished agents  with  contacts  in  the  Chemist  &  Health  Food  markets. 
Areas:  EAST  ANGLIA,  MIDLANDS,  NEWCASTLE,  WEST 
COUNTRY,  SCOTLAND,  LONDON  AND  HOME  COUNTIES. 

Write  or  Phone:  NEWFORM  FOODS  LTD.,  PO  BOX  34, 
PINNER,  MIDDX  HA5  3RR.  TEL:  01  952  0305. 


WE  ARE  INTERESTED  IN 
THE  FOLLOWING: 


Antibiotics,  Anti-Malaria  and  Analgesics 
Capsules,  Injections  and  Syrups, 
Pre-natal,  Children,  Female,  Male  and 
Old-Age  Drugs,  Surgical  Dressings, 
Hospital  X-ray  Equipment,  Toiletries  and 
Cosmetics,  Insecticide  and  Disinfectants, 
Baby  Foods,  Agricultural-Chemicals, 
Water  Treatment  Industrial  Chemicals  for 
Breweries  and  Detergent,  Animal 
Husbandry  and  Livestock  Feeds  and 
Drugs.  Representatives  to  look  after  our 
interest  also  welcomed.  Grateful  airmail 
full  details  catalogues  and  the  C  and  F 
prices  to  the  Manager: 

BASOL  PHARMS  LABORATORIES  LTD. 

4  Ibiteye  Street,  llupeju, 
Lagos,  Nigeria 


AGENTS  REQUIRED,  all  areas,  calling 
on  chemists,  drug  stores  and 
departmental  stores.  Apply  to:  Sestri 
(Sales)  Ltd.,  Kingsend  House,  44 
Kingsend.  Ruislip  HA4  7DA. 

CHEMIST  requires  small  stocks  of 
Paco  Rabanne  and  Youth  Dew,  from 
any  source.  Willing  to  pay  top  price.  Tel. 
01-449  0909. 


Trade  services 


Shopflttings 


International  Trade  Mark  Agents 

Established  1887 
52-54  Featherstone  Street 

London  EC1Y  8ST 
Telephone  01-253  6184 
Telex  299638  March  G  (23/8F) 


Invest  in  your 
future! 


Our  attractive  shopfitting  systems 
will  give  your  shop  an  efficient, 
professional  image,  and  make  your 
sales  healthier  too. 
Telephone  us  now  for  more  details 
and  a  copy  of  our  free  colour  booklet. 

East  Kilbride  (03552)  38521 
Farnworth.  Manchester  (0204)  793316 
Daventry.  Northants  (03272)  4574 
Gravesend.  Kent  (0474)  60671  .  . 

Norttitleel  •J     *-  ■ 
Group 

SHOWRAX 


and  PHARMACY 

Specialists 


Complete  service.  N.P.A.  and 
NUMARK  approved. 
iPLAN  UNIT  SHOPFITTINGS 
Eustace  International 
E  Plan  Estate,  New  Road 
Newhaven,  Sussex  BN9  0AE 
Telephone:  07912-7711 


apian 

shopfitting  limited 

alpbn  house,  cavalier  road, 
heathf  ield,  newton  abbot,  devon. 
tql2  6tg      tel.  0626  832059. 
from  counters  to  total  contracts 
alplan  s  national  coverage  for 

pharmacies 

For  sale 


Equipment 
wanted 


PERSONAL  WEIGHING  machines/- 
coin  operated  types,  urgently  wanted 
for  cash.  Please  contact  S.  Gundle, 
Rolls  Scales  Ltd.,  Royal  East  St., 
Leicester  59943 

(21/6) 


^Modular  Q&h^ttiw  In 


SHOPRTTING  &  DESIGN  CENTRE 
(West  of  England)  Ltd 

Complete  Shopfitting  Service 
for  the 

PHARMACIST 

Heron  Rd.    Sowton.  Exeter 
,      0392  -  37791  /A 


SUPER  SHELVING  SYSTEM  WILL 
INCREASE  YOUR  TOILETRY  SALES 
BY  HUNDREDS  of  pounds.  Send  for 
colour  illustration  or  ask  us  to  call  for 
instant  quote.  Glass  display  counters 
with  lighting,  island  sites  and  show- 
cases Early  delivery  direct  from  mak- 
ers THIRSK  SHOPFITTINGS,  741- 
743  Garrett  Lane,  London  SW17  OPD 
Tel:  01-946  2291.  (TC.W) 


SPECIALIST  SHOPFITTING  SER- 
VICES. Free  Planning,  Competitive 
Prices.  Phone  061-445  3506.  H.  A. 
Peyser,  20  Fairfax  Avenue,  Didsbury, 
Manchester  M20  0AJ.  (TC) 


KODAK  FILM 

LARGE  DISCOUNTS 

FLASH  CUBES 

AT  LOW  PRICES 
Delivered  anywhere  in  the  British 
Isles 


Further  details 
W.L.C.C. 
397  Acton  Lane 
London  W3 

Tel.  993  6400/9/2921  (TC/W) 
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For  sale 


Stock  wanted     Stocks  for  sale 


FOR  SALE 

Storeplan  and  Olney  Brothers 
shopfittings 
In  good  condition 

Telephone:  222  7532 


WE  PURCHASE 
SHOP  STOCKS  AND 
MANUFACTURERS  SURPLUS 

Please  telephone  or  write: 
LAWRENCE  EDWARDS 
AND  CO.  LTD., 
Wellington  Close, 
London  W11  2AN. 
Tel:  01-727  3137-8  (17/1F) 


To  place  your  Classified 
Advertisements  telephone 

John  Magee 

or 

Nick  Randolph 
on  01-353  3212 

(by  noon  on  the  Tuesday 
prior  to  publication) 


A.  &  H.  OTTER  LTD. 

(established  1920) 

Largest  cash  stock  buyers  in  the 
trade  for  manufacturers'  clearing 
lines,  and  retailers'  stocks. 
8  Northburgh  Street,  London 
EC1V  OBA.  Tel:  01-253  1184/5. 
Telegrams:  "Salvall",  London 
E.C.1.  (TC.W) 


Three  Pears  Cosmetics 
[77\       Station  Road 
fm  Warley 
\£/      wost  Midlands 

WE  OFFER  A 

LARGE  RANGE  OF 

TOP  QUALITY 

PERFUMES  AT 

BELOW  TRADE  PRICES. 
CONTACT 
ANGELA  CLARKE 
ON  021-559  9367 

(3/5F) 


CHEMISTS  PLEASE  NOTE 

We  are  now  offering  a  large  range  of 
Christmas  lines  of  top  quality  perfumes 
and  gift  sets  at  exceptional  prices. 
Open  Mon-Fri  10  am  to  7  pm 

A.  P.  COSMETICS 
10  Lower  Captain  Street 
Coleraine,  N.  Ireland 

Tel  0265-54977 


LI 


PHARMACEUTICAL  ANTIQUES 

Drug  runs,  shop  interiors,  bottles, 
etc.,  urgently  wanted.  Kindly  contact 
Robin  Wheeler  Antiques,  Parklands 
Park  Road,  Ashtead,  Surrey.  Tele- 
phone: Ashtead  72319.  Buyer  col- 
lects. (TC.W) 


ONE-SIZE  TIGHTS  from  £2.30  doz. 
plus  VAT.  Min.  order  6  doz.  overall 
CWO.  Carriage  free.  Full  range  Price 
List.  E  &  R  Kaye,  16/18  New  Bridge 
Street,  London,  EC4.  (5/4F) 


CANTASSIUM  MAKE  THE  FINEST 
RANGE  OF  THESE  AVAILABLE 
SPECIAL  TERMS  FOR  CHEMISTS 


GLUTEN  FREE  FOODS 


Write  to  Cantassium  for  details 
Cantassium  Company  (Dept  FCDZ), 
225  Putney  Bridge  Road,  London 
SW15  2PY  (7C) 


CHEMISTS3 
DRUGGIST 


Classified  Advertisements 

Post  to  Classified  Advertisements,  Chemist  &  Druggist, 
25  New  Street  Square,  London  EC4A  3JA 
Telephone  01-353  3212 

Copy  date  12  noon  Tuesday  prior  to  publication  date 


ORDER  FORM 

Please  insert  as  below  our  advertisement  under  the  heading  

Please  invoice  insertions 

PLEASE  PRINT  


Name  

Address 


Phone 


Date 


Signed 


Quarter  Page  £150  (135mm  x  91mm)  Display/Semi  Display  £6.00  per  single  column 

Lineage  Minimum  charge  £6  tor  20  words,  30p  per  word  extra  centimetre,  min  25mm.  Column  width  44mm 

Series  Discounts  5%  on  3  insertions  or  over.  10%  on  7  Whole  Page  £500  (275mm  x  86mm) 

insertions  or  over.  15%  on  13  insertions  or  over  Half  Page  £300  (135mm  x  186mm) 


Typesetting  and  graphics  by  Friary-Clark  Ltd,  Enfield,  Middlesex.  Printed  by  Riverside  Press  Ltd,  Whitstable,  Kent.  Published  by  BENN  PUBLICATIONS  LTD,  25  New  Street  Square,  London  EC4A  3JA. 

Registered  at  the  Post  Office  as  a  Newspaper  30/22/6s 


Manufacturing  & 
distributing  Services 


FOR  CHOICE  OF... 


CONTAINERS  .  .  . 
VIALS,  BOTTLES,  JARS 
CRC's  CAPS  .  .  . 
HERBALS  .  .  . 
INSENG, 
MATURAL  VITAMINS  .  .  . 
3ACKED  TABLETS  .  .  . 
3ARACETAM0L,  ASPIRIN 
'he  choice  is  yours  .  .  . 


Ceebrite  Ltd. 

NEW  HERTFORD  HOUSE, 
96  ST.  ALBANS  ROAD, 
WATFORD,  HERTS. 
Tel:  Watford  (92)  49740. 
Telex:  925859. 


® 


PLASTIC  PRODUCTS 

BABY  PANTS 
TODDLER  PANTS 
INCONTINENCE  PANTS 
MATTRESS  SHEETS 
COT  SHEETS 

etc.,  etc. 

HENLEYS 
OF  HORNSEY 
LTD. 

London  N8  ODL 

Tel:  01-889  3151/6 


DENNIS  HILLYARD 
CONTACT  LENS 
SUPPLIES  LIMITED 

55  Barton  Road,  Water  Eaton  Estate, 

Milton  Keynes,  Bucks. 

Tel:  STD  (0908)  74537 

Telex:  847777  DELRAY  G  Attn.  151 

SOL  .. 


s 


E  Suppliers  ol 
all  contact 
lens 

solutions, 
cases  and 
accessories 


DANDA  PACKAGING 
CO  LTD 

8  PRIORY  ROAD  LONDON  N8 

TEL:  01-341  0067 
or  01-348  2961 

POLYTHENE  CARRIER 
BAGS 

Printed  to  your  own  specifications. 

All  size  carriers  in  stock. 

Bin  Liners,  Refuse  Sacks,  etc. 

London  area  only 

Phone  or  write  for  free  samples 


Focus  Solutions 

Suppliers  &  Wholesalers  of 
Contact  Lens  Solutions 
Eye  Care  Cosmetics 
and  Accessories 

Burton  Parsons 
Barnes  Hind 
Contactasol  Allergan 

Smith  &  Nephew 
Alcon  Optrex  Optique 

Sauflon  Pharmaceutical 
Telephone  Harry  Applebaum  at 
Berkhamsted  (04427)  74326 
for  details 

Focus  Contact  Lenses 

Northbridge  Road,  Berkhamsted, 
Herts.,  HP4  1EH 


PARACETAMOL  TABLETS? 

WE'RE  THE  UK's  LARGEST  SPECIALIST  PRODUCER! 

in  bulk  or  bottles,  strip  pack  or  own  label — try  us  for  aspirin  or 
saccharin  too! 

Fast  service  —  unbeatable  prices  —  from 

THE  WALLIS  LABORATORY,  NEW  HERTFORD 
HOUSE,  ST  ALBANS  ROAD,  WATFORD,  HERTS 

TEL:  WATFORD  41891 


Umdasch 


THE  COMPLETE  SH0PFITTERS 


Whatever  your  problem  we  can  solve  it  for  you  including  walls  out,  girders 
in  and  all  the  building  works  involved  in  your  shop  modernisation  scheme. 
Our  'Package  Deal'  service  includes  dealing  with  Local  Authorities  where 
planning  permission  is  required,  etc.  Free  Surveys,  Drawings  and  advice 
by  our  expert  consultants,  and  a  very  competitive  detailed  estimate.  We 
can  do  everything  including  floor  coverings,  electrics,  suspended  ceilings 
and  fronts,  all  with  our  own  skilled  labour,  and  our  modern  workshops 
produce  the  highest  quality  purpose  made  joinery  to  suit  all  your  require- 
ments and  of  course  for  the  internal  shopfittings  we  use  the  UMDASCH 
system,  generally  accepted  as  the  leader  in  quality,  design  and  versatility. 
We  are  N.P.A.  recommended  and  cover  all  types  of  trades  in  any  part  of 
the  country.  Why  not  contact  us  now  and  find  out  more  about  us  without 
any  obligation. 


systems! 


Unit  19, 

Britannia  Estates, 
Leagrave  Road, 
Luton,  Beds  LU3  1 RJ. 

RING  Luton  (0582)  421851  NOW! 


Packers  and  a  lot 
more  besides 


As  well  as  bottlers,  fillers,  tablet  counters  and 
strip  packers,  we're  cartoners,  cellophane 
wrappers,  skin  packers  and  collators.  And 
assemblers,  shrink  wrappers, 
manufacturers,  product  developers, 
designers  and  printers  We  also 
hold  a  DHSS  Assembly  licence 
Want  to  know  more7 

Then  ring  Richard  Oates  or 
Eric  Mapley  or  send 
for  a  copy  of  our  brochure 


Laleham  Packers  Ltd 

Newman  Lane,  Alton.  Hants  GU34  2QR  Tel  (0420)  82644 


GETS  RID  Of  MICE  -  FAST! 

*  No  bait 

*  No  traps 

*  No  bodies 
THE  CLE  AH  METHOD 

Now  in  new  recloseable  pack 

From  your  wholesaler  or 


DeWitt  International  Ltd 
London  E10  7LX 


Seymour  Road, 

TEL  01-539  3334 
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K-Ysells  faster  if 

people 
don't  have  to  ask 

for  it. 


In  fact  independent  research 
proves  K-Y4  sells  twice  as  fast  when 
it's  on  display. 

Because  women  who  are 
normally  too  embarrassed  to  ask  for 
it  won't  hesitate  to  pick  a  pack  from 
the  self-selection  merchandiser. 

Which  is  why  we've  put  it  in 
convenient  counter  units  of  1  dozen. 

Making  the  product  more 
accessible  to  the  customer,  as  well 
as  more  noticeable. 

And  just  to  make  it 
even  more  noticeable 


K 


there's  a  £60,000  consumer  press 
campaign  again  this  year. 

K-Y  Jelly  is  not  just  a  unique 
lubricant  but  it's  also  got  the  Johnson 
and  Johnson  name  behind  it. 

(A  name  women  trust  because 
K-Y  is  used  by  doctors  and  surgeons 
throughout  the  country.) 

In  fact  K-Ysales  are  increasing 
all  the  time. 

And  now  you  know  how  to 
.double  them. 

Just  by  displaying  K-Y  Jelly. 

K-Y  JELLY 

0      "Trade  Mark  ^Limited  Slough 


The  safe,  gentle 


